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State of the nation’s economy: 
Up 


U. S. Destr—The country was 
$255,000,000,000 in the red at end of 
April, more than five times the 
1939 year-end debt. The total equals 
$1,695 for every man, woman and 
child. 

InpustriaAL Stocks—Market av- 
erage rose to $222.57 May 24, a 
new high since Sept. 23, 1930. 

Sree.—Operating rate last week 

scheduled at an alltime high of 
101.8 percent of ingot capacity, cal- 
culated to produce 1,940,600 tons of 
ingots and castings. This would 
eclipse former record of 101.3 per- 
cent of capacity for 1,931,000 tons, 
set in previous week. 

Corporation DivwENps—Payments 
in first quarter of 1950 ran 8 per- 
‘cent ahead of 1949 and, if rate con- 
tinues, payments by end of 1950 

*may exceed $7,000,000,000 for a new 
record. 
* * . 
Down 


Business Votume—Index in week 
ended May 13 dropped to 110.6 from 
111.2 in previous week. Rail strike 

was blamed. 

Brruminous—Output totaled 10,- 
110,000 tons in week ended May 13, 
compared with 10,780,000 tons in 
a week and 11,141,000 tons 
in like 1949 week. 


The ae of the Industry 
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THIS WEEK—NET PAID ABO 
38,218 


$8 Per Year, 25c Per Copy 


Ho | Conevel Motors Pact |G@M Hopeful of Peace 
With Labor Until ’55; 
Annual Raise Pledged 


$117.50 Pension Possible; Pay Escalator Plan Kept; 
Smaller Makers, Suppliers Seen Unlikely 
To Meet Stiff Terms of UAW 


Compares With Others 


Wage Increase 
General Motors, four cents an hour as third of series of guaranteed 
annual raises (first two guaranteed raises were three cents)— 
Chrysler, Ford and Nash, no increase. 


Cost of Living 


GM, escalator wage plan stays in effect with three-cents-an-hour 
allowance for June-August quarter—No such plan at GM competitors. 


Pension Payments 
GM, $100 to possible $117.50 a month if present social-security legis- 
lation is enacted—Chrysler, Ford and Nash, $100 ceiling including 
social security. 
Pension Funding 


GM, 7 cents per hour per worker regardless of social security 
change—Nash, 7.4 cents per hour per worker regardless of social- 
security change; Ford, 8% cents per hour per worker through 1950, 
afterward on “level cost basis” with cost decreasing if social-security 
payments rise; Chrysler, “level cost basis” throughout. Makers and 
government defray entire burden of all auto worker pensions, 


Union Security 

GM, partial union shop requiring new workers to join union for 
at least a year, permitting old nonmembers to remain out of fold, 
with members’ dues checked off—Ford, full union shop with checkoff; 
Chrysler, no union shop, newly instituted checkoff; Nash, no union 
shop, but dues checkoff. 

Contract Duration 

GM, five years until May 29, 1955, no reopening possible—Ford, 2% 
years until Apr. 1, 1952, one wage reopening possible after Jan. 1, 
1951; Chrysler, three years until May 4, 1953, wage reopenings possi- 
ble after July 1, 1951, and July 1, 1952; Nash wage reopening possi- 
ble July 1, 1951. However, none of the pension plans thus far negoti- 
ated in auto industry may be changed until 1955. 


| Walls Castigates Factories at Missouri Parley . 


Revamping of NADA Urged 


ANSAS CITY.—Better factory- 
dealer relations and a _ thor- 
_ough revamping of the National 
| Automobile Dealers Assn. “with a 
Judge Landis as czar’ were ad- 
| vocated here last week by Irving 
| W. Walls, Dallas Pontiac dealer, in 
* a speech to the 11th annual con- 
*~ 


* * 


"Henderson Asks End 
To Dilly-Dallying 
MIDDLETOWN, N. Y.— Leaders 


| of factories and dealers should stop| | 


» dilly-dallying and get together for 
some “sound planning” on how 


son, West Plains, president; D. 
E. Fitzgerald, Kansas City, first 
vice-president; George Weber jr., 
St. Louis, second vice-president, 
and J. M. Aliton, Columbia, 
treasurer. 


vention of the Missouri Automo- 
bile Dealers Assn. 

Following Wallis’ discussion of 
both the NADA and the auto mak- 
ers, L. M. Stewart of St. Louis, 
chairman of the Missouri asso- 
ciation’s resolutions committee, 
made two recommendations, 

The first of these urged the ap- 

pointment of a committee to ex- 

ee plain the advan- Pe 
tages of reorganiz- 


ing the Naba on| Mass. Dealers 
cack line group| Ask Powerful 
having equal rep- Line Groups 


ing: 
(Continued on Page 18, Col, 1) 


resentation on a 
parent board. 


In a bristling speech, Walls at- 
tacked dealer-factory relations, ask- 
“How can you have good deal- 


By Mac Gordon 


Associate Editor 


ENERAL MOTORS looked 

ahead to five years of economic 
stability last week after winning a 
promise of five years of industrial 
peace. 

In a_ history-making contract 
which the UAW-CIO welcomed as 
the best it ever negotiated, GM 
gave 277,000 auto workers a “secur- 
ity package” unparalleled in scope 
or duration. 

Union officials served notice on 
GM competitors and suppliers, 
warning that the GM contract in 
its broad outlines would set the 
pattern for all economic demands 
on yet unapproached auto makers 
and vendors, regardless of size. 
Many of these smaller concerns 
were fearful that they could not 
meet the GM pattern. 

Among the binding financial com- 
mitments made by GM were a 
four-cents-an-hour raise every year 
for every employe, and payment of 

7 cents per hour per worker into a 
pension trust fund. GM’s ‘pension 
burden will not be lightened by any 
boost in federal social-security pay- 
ments. 
” * + 

RESIDENT C. E. Wilson hailed 

the five-year agreement as a 
“tremendously constructive achieve- 


ment for our employes and their 
families, our business, our dealers, 
ra suppliers and the general pub- 

c.” 

The UAW is barred from reopen- 
ing the GM wage issue for the next 
five years by a contract-life exten- 
sion of the unique escalator-wage 
plan, which was adopted two years 
ago. 

One of the most astonishing 
highlights of the new accord was 
UAW President Walter P. Reu- 
ther’s acquiescence to prolonga- 
tion of this quarterly wage review 
plan. Previous wage cuts had 
made him sharply critical of the 
plan. 

What changed Reuther’s mind, 
evidently, was the continued guar- 
antee by GM that workers will lose 
only their cost-of-living allowances 
if prices go into a tailspin. A de- 
pression would not reduce GM base 
pay rates, which will be padded 
each year by the four-cent “annual 
improvement factor” raise. 

With the 1950 “improvement” in- 
crease, GM’s base pay now averages 
$1.60 an hour. The June-August 
quarter, under the escalator plan, 
in addition, will bring GM workers 
a three-cent hourly cost-of-living 
allowance. 

By May 29, 1955, when the new 

(Continued on Page 19, Col, 1) 


Holiday Due to Cut String 
Of Production Records 


By Bernie Thomas 
Associate Editor 


] EMORIAL DAY shutdowns will 

interrupt the auto industry’s 
torrid pace this week, but sched- 
ules in U. S. plants last week were 
hotter than ever and another 
record was born. 

Even though most General Mo- 
tors workers lost Saturday work 


record books as the second best of 
alltime. 

Output in GM and Chrysler 
plants was responsible for the 
bright spots in last week’s produc- 
tion performance. GM shed the last 
effects of the short-lived rail strike, 
and Chrysler stepped up schedules 
over its previous peak rate of the 


week before. 
: * 


a re anes 


they can best work together. 
The recommendation was made 
(See HARMONY, Page 15, Col. 2) 


Common problems 
of the entire in- 
dustry would be 
handled by. the 
parent _. board, 
Top Cars and division prob- 
New-car registrations for two || lems by the divisions. 
months, plus 46 states in March o*. Ge ¢ 
and 15 states in April: HE second recommendation 
1950 Pos. Make urged manufacturers to restore|~ 
1—332,884 Chev. territorial security wherever it has | 
2—283,225 Ford been removed, because lack of it 
3—120,503 Buick encouraged “bootlegging.” 
4—105,270 Pontiac NADA was asked to exert every! 
5— 87,894 ao influence to reinstate the security 
ts ons cia plan, and was further requested | 
te y to report to the dealers on its prog- | 
8— 71,027 Stude. the ‘ matter, | 
Be Dedee ress in the 
10—~ Nash New officers elected by the | 
Missouri group were: Paul John- | 


ll— Hudson 
[Ford Offers 


12— 3 Chrysler 
F actory View 


13— DeSoto 
M— Packard 
15— Cadillac 
16 Kaiser 
= wine” AN FRANCISCO.—The founda-| 2 
19— Crosley tion for successful dealer-fac- 
tory relations includes “good faith, 
democracy, cooperation and inde-| = 
” i 
penereen See ea errs: | IDAHO ASSN. OFFICIALS CONVENE—Officers and directors of the Idaho Automobile Dealers Assn. are shown at their semi-annual 
$ ar. meeting. They are left to right, seated: H. S. Seeber, Kellogg, president; J. Ed Browning, Idaho Falls; Wesley Jonas, Moscow; Sanne 
meeting of the Automobile Old| J. Burns, Caldwell: J. C. Ashworth, Twin Falls; W. A. Seliman, Nampa; John Mason, Weiser, and O. 8. Parker Sandpoint. Left to ri 


20— Frazer 6,158—18 
21— Austin 700—22 

Timers Assn. here last Friday. standin Wilson Churchman, Jerome; Leon Weeks, secretary Boise; Walter Frank ir., Wallace; Charles C. Haight, i Loren ns 
As good faith, Ford pointed out well, vice- -president, Boise: William Frome, St. Anthony; Rr. C. Davidson, Boise, past ‘president: Jack Blair, Pocatello; v Chamberlin, 


OSTON.—Powerful line subcom- : a 

mittees of the NADA Industry| PYignt ninkt, the week’o outpat | AT Se ee ee 
Relations committee were advocated| in y, §. plants soared to a phe- awe to produce only 19,000 
last week by the Massachusetts} nomenal 171,962 vehicles—142,923 (Continued on Page 22, Col. 1) 
State Automobile Dealers Assn. cars and 29,089 trucks. 

These subgroups, a convention That effort sent the previous In This Issue 
resolution advised, should be au- |week’s output in this country of|| Resistrations ......... 
thorized to negotiate with the | 137,049 cars and 30,192 trucks (a Used-Onr Asetions 

(Continued on Page 10, Col. 2) total of 167,241 units) down into the 


Irving W. Walls 





1949 Pos 
159,232— 2 
192,395— 1 
87,221— 4 

58,778— 5 
55,119— 6 
97,268— $3 
36,150—10 
37,079— 8 
51,847— 7 
29,750—11 
36,996— 9 
27,558—12 
23,086—13 
22,308—14 
20,115—15 
10,850—16 
10,590—17 
5,917—19 
3,437—20 





1,389,343 975,930 
For further details see page 


22— Ang.-Pref. 1,678—21 
16, today’s issue. Weiser, chairman, legisla v: committee; Fred Brown, Grangeville; Calvin Bosse, Boise, president of Boise Automobile Dealers Assn.; 


Total All Makes 
(Continued on Page 11, Col, 1) Ww. S. ‘Freeland, Coeur o ve, and George Allen, Hailey. 
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Late Models Show Biggest Drop... 





U. C. Wholesale Prices Off 


By Bob Gordon 
Associate Editor 

panes signs are beginning to 

appear that the used-car boom 
in wholesale auctions may be over. 
After hovering for three weeks at 
$1,035, Automotive News’ overall 
average price of used cars dropped 
$4 to $1,031 last week. 

This isn’t the first time the 
average has fallen since prices 
began to rise early this year, but 
it is the first time the decline 
has been over $2. 

Significant also is the fact that 
the average price has declined 
twice in the past 14 days. Two 
weeks ago, the average dropped $2 
to $1,033, but it climbed back to 
$1,035 last week, Now, it has fallen 
$4 and the chances for a comeback 
appear slim. Be 


EPORTS from auction operators 

confirm this opinion, In gen- 
eral, the softening in prices was 
felt first in the East, then in the 
Midwest and West. Even Texas 
auctions report some decline. 

Not all auctions have been hit. 
The majority, however, noted 
some slackening in both demand 
and price, while a few described 
the market as steady. 

Offerings at 11 auctions last week 
totaled 1,857 units, and sales 
amounted to 1,133 units, or 61 per- 
cent. At the same auctions two 
weeks ago, 1,551 units were offered 
with 1,160 sold for a mark of 64 
percent. ‘Whe an 

AST week’s decline in used-car 

prices would have been greater 
if the average prices of the un- 
predictable prewar cars hadn't 
jumped. 

Both ’41s and °’42s advanced in 
value. The price of '41s went up 
only $1 to an average of $405, but 
the price of ’42s soared $17 to an 
average of $438. 

Detroit dealers report that 
Southern buyers have been show- 


Grand Jury Calls 
50 Additional 


Chicago. Dealers 


CHICAGO. —Subpenas were is- 
sued last week to 50 Chicago area 
automobile dealers and executives 
for appearances before the federal 
grand jury in connection with the 
U. S. antitrust division’s investiga- 
tion of dealer-factory practices, it 
Was announced by Ralph M. Mc- 
Careins, special attorney of the 
division. He did not disclose their 
identity. 

Ten dealers were questioned dur- 
ing the preceding week. Previous 
to that, 59 dealers and officials of 
dealer line associations had been 
subpenaed to produce existing books 
and other data in many categories. 

Willis L. Hotchkiss, special anti- 
trust assistant to U. S. Attorney 
General J. Howard McGrath, said 
he had been asked by the latter 
to determine “if there have been 
any violations of the antitrust 
laws” in connection with the sale 
of automobiles, trucks and acces- 
sories. 


ing more interest in prewar cars 
than in postwar models, and the 
improvement in the prices of pre- 
wars may be traceable to this. 
While the prewars fared well, all 
other models dropped in price last 
week. Hardest hit were ’49 and ’50 
units, which were also the models 
that gained the most while the 
market was on the rise. 
* . > 
T= price of 50s was down $13 
to an average of $1,936, while 





War-Cutback Rumors 


Belittled by GM 


DETROIT.—Rumors that Gen- 
eral Motors plans to curtail auto 
production to build war materi- 
als were termed ridiculous last 
week by a GM spokesman. 


The wild rumors were circu- 
lating in several sections of the 
country. Automotive News heard 
reports of them from Washing- 
ton, D. C.; Texas and California. 





’49s were off $17 to a median of 
$1,489. Declines for the other post- 
war models were more modest with 
both ’46s and ‘'48s off $4, and ‘47s 
down $3. 

Many of the auction owners re- 
port that retail used-car business 
was lower than expected in April 
and May, and sales statistics from 
various cities bear them out. 

In Toledo, for instance, listed 
dealers in both new and used cars 
disposed of only 1,714 used cars in 
April. This was less than they sold 
in February when the total was 
1,851. 

Columbus, O., reported 9,462 used 
cars sold in April, against 11,324 
in March. The total this year was 
above that of April, 1949, though, 
when 8,029 used cars were sold. 

Used-car sales were also down 
in Detroit during April when 10,- 
795 transactions were listed by 
the Detroit Auto Dealers Assn., 
against 12,080 in March. 

Statistics from Cleveland showed 
that used-car sales in the week 
ended May 20 were about 200 units 
below the comparable week of 1949. 





Ultramatic Called Spur 
To Packard Sales 


By Bob Finlay 
Managing Editor 
EXT to Packard’s “traditional 
prestige and quality,” the Ultra- 
matic Drive is the strongest sales 
asset Packard ever had, according 
to Col. J. G. Vincent, executive 
vice-president of Packard. 


Vincent said last week that near- 
ly 100 percent of sales orders call 
for Ultramatic, although produc- 
tion is running about 85 percent 
Ultramatics so far this year. 

Nearly 30,000 Packards with Ul- 
tramatics are now on the road Vin- 
cent said. 


Vincent told newspapermen, 
who inspected the company’s 
Ultramatic manufacturing facili- 
ties for the first time, that he 
believed within a few years all of 
the higher-priced cars would 
have automatic transmissions. 

A point brought up at the press 
conference was whether an auto- 
matic transmission that went into 
direct drive after a certain speed 
was preferable to one that always 
drove through the fluid coupling. 

. + * 


HILE such discussions get 

technical at times, in human 
reactions they boil down to simple 
things. 

For instance, Vincent said aside 
from efficiency, he likes the direct 
drive because he doesn’t like the 
sound of the engine racing at low 
speeds. 

The other day when Buick had 
the press in to mark production of 
the 500,000th Dynaflow drive, Ed- 
ward T. Ragsdale, Buick general 
manufacturing manager, said that 
he preferred the fluid coupling be- 
cause it gave a constantly smoother 
ride absorbing road shock. 


Of course, the experts can get 
complicated, too, mentioning such 


@ things as the need for more 





ULTRAMATIC DRIVE TESTED HERE—Packard executives view one of the battery of test 
stands on which Ultramatic drive units are “put through their paces" before they enter 
final car production lines. Actual driving conditions, checked on the dial-panel, are simu- 


lated in all Ultramatic tests. Left to right are 


wee division manager; Col. J. 
a ke 
Reifel, vice-president of manufacturing. 
Ultramatic drive division last week. 


GS. Vincent, 


E. G. Patzkowsky, Ultramatic drive manufac- 
Packard executive vice-president, whe played 


role in the creation of Ultramatic while vice-president of engineering, and G. C. 
Detroit newsmen inspected Packard's $7,000,000 


knowledge about  three-dimen- 
sional flow in hydrodynamics. 
The Packard idea is to take the 
converter out when it is no longer 
needed to multiply torque to get 


the load moving. 
* + + 


T IS understood that of the 
torque converter drives, Pack- 
ard and the Studebaker-Borg- 
Warner types provide for direct 
drive, while the Ford-Borg-Warn- 
er, Buick and Chevrolet drives 
always operate through the fluid 
coupling. 

Vincent said the industry has 
been so impressed by Ultramatic 
Drive that other automobile com- 
panies have sought to buy it for 
their own use. 

“However, we intend to keep it a 
Packard car exclusive,” he said. 


Ford, Thompson 
Deny Pirating 


‘Feel Ad Idea 


CHICAGO. — Complete denial of 
charges by John W. Shaw Adver- 
tising, Inc., Chicago, that they were 
guilty of “pirating” Shaw advertis- 
ing ideas was entered in U. S. Dis- 
trict Court here last week by Ford 
and J. Walter Thompson Co., Ford 
ad agency. 

The reply followed the filing of 
a suit by the Shaw agency seeking 
$1,000,000 in damages on the 
grounds that it gave Ford an 
advertising proposal using “feel of 
the wheel” as its theme in 1945 
and that four years later the com- 
pany and the Thompson agency 
launched an advertising campaign 
featuring “Take the Wheel—Get 
the New Ford Feel.” 

It was admitted that two of the 
principal officers of Shaw-LeValley, 
Inc., predecessor of John W. Shaw 
Advertising, Inc., were granted an 
audience in Ford offices at Dear- 
born on Dec. 14, 1945, “because of 
and through continuous and per- 
sistent solicitation and request by 
Shaw and LeValley,” and that offi- 
cials of the agency talked about 
proposed advertising by Ford in an 
effort to obtain employment as one 
of its advertising agencies. 

The point is further made in 
behalf of Ford and Thompson that 
while the plaintiff at the 1945 con- 
ference “exhibited some pictorial 
layouts or drawings containing 
some proposed phraseology and in- 
complete advertising material,” 
Ford and Thompson are “without 
knowledge or information sufficient 
to form a belief as to the truth 
of allegations that exhibits A and 
B, attached to the complaint, are 
copies of advc:tising material ex- 
hibited at th: audience aforesaid.” 








At Regional NADA Conclaves 





DEALERS IN WEST HOLD REGIONAL MEETING—First of the NADA regional advisory 
council meetings covered the five western states (California, Washington, Oregon, Arizona 


and Nevada) and was held in San Francisco under the direction of Hanford A. 
NADA regional vice-president and northern California director. 


Crockard, 
Left to right: Amos T. 


Crowl, manager ot the Northern California Motor Car Dealers Assn.; D. C. Barnhart, 


assistant managing director, 
from Oregon. 


NADA; Crockard, and 


George Wallace, director of NADA 





AT NADA REGIONAL MEETING IN CHICAGO—Here are the ke 
Automobile Dealers Assn. region 6 advisory council which held its a g 
: Ben T. Wright, chairman in his capacity as regional vice-president; Frank 


Left to right 


men of the National 
irst meeting last week. 


Collard, lowa director; George Ziesmer, immediate past president, who delivered a special 
report for the industry relations committee he heads; B. B. Burns, Illinois director, and A. C. 


Hall, Wisconsin director. 


Bootleg Ring 


DETROIT.—Michigan authorities 
said last week that they had broken 
the back of a nationwide new-car 
bootleg racket with the issuance of 
warrants against seven persons, 
four of whom were to face court 
examination today (May 29). 

Wayne County Prosecutor Ger- 
ald K. O’Brien said they con- 
spired to defraud the state of 
Michigan of $30,000 in sales taxes 
on the sale of $1,000,000 worth of 
new cars obtained on phony fleet 
deals at discounts. 

Although officia! comment was 
declined, Automotive News learned 
reliably that enforcement officials 
working on the case were feverishly 
trying to gather evidence which 
might link new-car dealers to the 
racket. 

Named in last week’s warrants 
were Edward Gail, George W. 
Parker, his wife, Esther, Robert F. 
Harper and Kenneth Pence. Two 
warrants named “John Does.” De- 
troit addresses were given for all 
those named. 

Most of the evidence concern- 
ing the alleged ring’s action was 


Top Trucks 


New-truck registrations for 
two months, plus 46 states in 
March and 15 states in April: 
1950 Pos. Make 1949 Pos. 

1— 86,501 Chev. 82,989— 1 
2— 69,506 Ford 40,055— 2 
38— 28,014 Dodge 28,428— 3 
4— 22,379 Inter’ 23,746— 4 
5— 19,505 GMC 17,687— 5 
6— 11,687 Stude. 14,074— 6 
7— 4,592 Willys 11,598— 7 
8— 2,529 Mack 1,568—10 
o— White 2,217— 8 
10— Diam. T 1,687— 9 
11— Diveo 897—12 
ie Reo 1,206—11 
13— Brockway 438—14 
14— Pontiac 33—20 
15— Autocar 568—13 
16— Federal 330—15 
1j— Crosley 322—16 
18— Kenworth 120—18 
19— FWD 130—17 
ah Sterling 52—19 


120 
114 
91 
80 


Total All Makes 


247,856 229,169 
For further details see page 
16, today’s issue. 


Phony Fleet Deals Reported to Involve 
$1,000,000 in New Cars 





Seen Cracked 





gathered last year by Michigan 
state police, but last week Prose- 
cutor O’Brien took over the pub- 
licity details of the case. 

O’Brien said Gail set up a fake 
auto haulaway and common carrier 
firm as the initial step in the al- 
leged conspiracy. Then Gail, Parker 
and Pence reportedly bought cars 
on fleet discounts from Detroit 
dealers. 

Bills of lading, O’Brien said, were 
given dealers calling for consign- 
ment of the cars to “Premium 
Drivers.” The cars were billed to 
fictitious companies out of Michi- 
gan, 

Investigation showed that an ad- 
dress for one of the companies 
turned out to be a vacant lot, 
according to O’Brien. 

O’Brien said that the cars, 
instead of being taken out of the 
state, were sold right in Detroit 
to a used-car dealer, Lester Cor- 
son, at 124 Sproat St. Corson, 
Arthur Neff and his wife, Lois, 
were named in warrants last 
week as co-conspirators, but not 
as defendants. 

Corson and Neff later resold the 
cars to dealers in other states, 
O’Brien charged. He said some of 
the cars were traced to California, 
Illinois, Texas and Oklahoma. 

O’Brien said titles for many of 
the cars were obtained in Indiana, 
but that there was no evidence that 
any of them were sold there. 

He called the Indiana title pro- 
curement “ingenious.” 


—Bernie THOMAS 
+ * + 


Boston Used-Car Probe 


Cancels Three Dealers 

BOSTON.—The state’s probe of 
a Greater Boston “used-car” racket 
gained momentum when the licens- 
es of three Boston insurance brok- 
ers were revoked and three car 
dealers lost their driving licenses 
and registration plates. 

The car ring classified new auto- 
mobiles as used cars overnight so 
they could be sold at prices $400 
to $500 above list prices. The deal- 
ers were accused of filing false re- 
ports on car purchases, being par- 
ties to false registrations and to 
the filing of false insurance cer- 
tificates. 
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CONTINUALLY look for out- 

standing used-car advertisements 
as I scan newspapers each week 
from a great many cities and towns 
in America. My attention recently 
was attracted to a Noyes Buick Co. 
ad in the Boston papers. 

Upon inquiry I find that C, S. 
Henshaw is responsible for it, I 
want to congratulate the Noyes 
Buick Co. Henshaw has an hon- 
ored history in this field, dating 
back from 1895 when he started 
in the tire business in New York. 
Six years later he moved to Bos- 
ton, where he was a Dodge dealer 
from 1914 to 1930. He is now 
semi-retired. 

This was a simple type ad, headed 
with the Noyes Buick script and 
the identification of 36 years in 
business, The layout would stand 
out on any page, and the copy is 
convincing. White space has been 
substituted for the big black 
patches that are so prevalent in 
much used-car advertising. These 
bold and blatant displays that ap- 
pear on many pages of used-car 
advertising accomplish little, in my 
opinion, because this attempt of 
dealers to out-do each other merely 
nullifies the efforts of each other. 

= . + 


Home Run Values 


ERE is the text for the institu- 
tional lead, which was followed 
by a list of outstanding values: 


“4 Fair Return 


Almost as rare as that pro- 
verbial ‘day in June’ is the con- 
scientious spectator who throws 


Chattanooga Assn. 


Elects McKinney 
As President 


CHATTANOOGA, Tenn.— The 
Chattanooga Automotive Trades 
Assn. has elected V. W. McKinney, 
of McKinney Buick Co., president 
for the ensuing year. Craig Smith, 
of Clift-Smith Co., is retiring presi- 
dent. 

Fred E. Fassnacht, of A, Fass- 
nacht & Sons, was elected vice- 
president, and John Ross Scott was 
reelected secretary-treasurer to 
serve for his 29th year. 

Elected as directors were W, C. 
Hailey jr., Hailey Chevrolet; How- 
ard Tittle, Tittle Auto Co.; U. K. 
Whaley, Furlow-Cate Co.; Earl 
Shaw, Chattanooga Discount Co.; 
Ray Marshall, Pioneer bank; W. B, 
Gates, Southern Auto Supply Co., 
and Craig Smith. 

More than 70 persons attended 
the group’s 37th annual meeting. 


Oklahoma Dealers 


To Hear Price 


OKLAHOMA CITY, Okla.—Local 
dealers will get a chance to discuss 
the Dick Price plan with its origi- 
nator on June 7 at the Skirvin hotel 
here. 

The Dallas DeSoto- Plymouth 
dealer, who is trying to form a 
nationwide organization of Chrys- 
ler Corp. dealers, is traveling 
around the country discussing his 
plan. 

While it is intended for Chrysler 
line dealers, Price has been ex- 
plaining his program to dealers 
representing all makes. 
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Dealers tell me 


By John 0. Munn 


(The opinions expressed herein are those of Columnist 
Munn and are not necessarily those of Automotive News). 








back a baseball batted to him 

in the stands of a ball park. 

Equally unusual are our guar- 

anteed cars. We're belting out 

home run values at low prices. 

Step in—you’ll get a fair return 

for your money.” 

I am indebted to Henshaw for 
another advertising suggestion 
which I think will be of value to 
other dealers, 

Every dealer is confronted many 
times with the troublesome problem 
of courtesy advertising—school 
publications, church or charity of- 
fers. They run the gamant of “gen- 
tle touch” to just short of a “rack- 
et.” Whatever their character, they 
are “ever present.” 

* * + 


Use to Advantage 


YYRENEVER for policy reasons 

it seems wise to support the 
cause, then the dealer comes up 
against the problem of how to fill 
the space. Many dealers feel to 
protect themselves and keep off of 
such lists they use a card, “com- 
pliments of a friend,” or “congratu- 
lations.” 

This is futile and inexcusable 
because the space can be used to 
much better advantage. In the first 
place, if you decide to enter such 
a program, do it with alacrity and 
in the spirit of friendliness. To 
give it grudgingly will spoil the 
effect of this gift to the committee 
who contacts you. 

Second, if the courtesy adver- 
tising is of a general nature, use 
dealer institutional advertising. 
Such copy is more fitting than 
product advertising. Advertising 
the product at your own expense, 
which is for sale somewhere else, 
doesn’t get the effect you desire. 
You bought the space as a cour- 
tesy. Why go into direct selling? 

If the space to be contracted for 
is a school annual—and they are 
very frequent at this time of year 
—you can do no more good for 
your company and your customer 
by utilizing the space to sell the 
advantages of working and living 
in America, 

* + * 
I AM sure this is sound thinking, 
as well as advice, So I give you 
the text of such an advertisement 
recently run by the Noyes Buick 
Co, of Boston: 


“Congratulations 50 


This milestone will always 
commemorate for you your de- 
lightful days at Boston college. 
A new life lies ahead, but you 
will never forget the old. 

Each of us is interested in a 


secure, happy future. Happi- 
ness, mostly, we find within 
ourselves. 


Security we can best insure 
by a vigorous defense and im- 
provement of all those ideals 
and things which are best in 
these, our United States of 
America, 

Godspeed! 

NOYES BUICK CO. 
Boston, Mass.” 










officers at the annual meetin 
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that may help to solve the problem 
of new-car bootlegging. 


The North Carolina Automobile 
Dealers Assn. supplies to manu- 
facturers, every 15 days, a list of 
new cars sold by non-enfran- 
chised dealers. Listed with the 
car are the motor number, name 
of buyer, selling used-car dealer, 


CATA Meeting 
At Palmer House 


CHICAGO. — Frank H. Yarnall, 
president of the Chicago Automo- 
bile Trade Assn., last week an- 
nounced that the red lacquer room 
of the Palmer House, which ac- 
commodates 750, has been selected 
for the annual CATA dinner meet- 
ing June 15. 

A brief business session will be 
devoted to the election of five 
directors. Printed copies of the 
annual report on association activi- 
ties, prepared by Edward L. Cleary, 
general manager, will be distrib- 
uted at the meeting. 


Jalopy Scrappage Group 
Is Appointed by NADA 


WASHINGTON.—A new special 
committee, charged with the re- 
sponsibility of “considering and 
formulating plans looking to the 
elimination of unsafe vehicles oper- 
ating upon the nation’s streets and 
highways,” was announced here 
last week by NADA President 
Fred Haller. 

Stuart Hanson, of Detroit, 
was named to head the group. 
The other members are Tom 
Wheeler, of Washington; Ber- 
nard Burke, of Chicago, and 
Stark Hickey, of Detroit, with 
Paul Graves, also of Detroit, as 
the ATAM representative. 

In announcing the new commit- 
tee, Haller issued this statement: 

“Automobile dealers are interest- 
ed, as is the general public, in re- 


moving unsafe and dangerous ve- 
hicles from the nation’s highways. 
Obsolete, antique and unsafe ve- 
hicles constitute a menace to mo- 
torists and pedestrians as well. 

“With record new-car production 
resulting in more and more good 
reliable used cars becoming in- 
creasingly available, an industry- 
wide program to rid the streets and 
highways of ancient, unsafe ve- 
hicles will be of distinct public 
benefit. 

“The new committee will first 
develop a practical plan and then 
enlist the active cooperation of all 
branches of the industry, so the 
spotlight of attention can be con- 
centrated on this important safety 
program.” 


Top Brass in Two States 


ELECTED IN NEW HAMPSHIRE—The Automobile Dealers Assn. of this state named its 
in New Hampshire. 
rgent, Keene; Norman G. Pynn, Laconia; John E. Graham, 
Smith, Manchester. 
C. Draper, Concord; Russell E, Thompson, Dover. 
Farmer, Rochester; Herbert Downing, vice-president, Littleton; Phili 
S. Dunlop, president, Concord; Walter 6. McGregor, secretary-treasurer, Manchester; Wil- 


N. C. AUTOMOBILE DEALERS ASSN. ELECTS—New officers chosen at the annual meeting 
in Pinehurst were (left to right): Clyde H. 
president, Greensboro; Bessie B. Ballentine, executive secretary, Raleigh; Jack Steele, vice- 
president, Raleigh, and E. B. Gamble, treasurer, High Point. 


N. C. Attacks Bootlegging 


Dealer Association Supplies Makers with Data 
On Non-Enfranchised Sales 


PINEHURST, N. C.—North Caro- 
lina dealers are working on a plan| possible. 





Dealer Week Set 
For Oct. 22-28, 
NADA Reports 


Program to Show 
Public the Role 


Of Auto Retailers 


WASHINGTON. — Oct. 22-28 in- 
clusive was set last week as the 
period for 1950 observance of Na- 
tional Automobile 
Dealer Week, ac- 
cording to J. Eus- 
tace Wolfington, 
chairman of 
NADA's dealer- 
customer rela- 
tions committee. 

Wolfington said 
his committee is 
developing a var- 
ied program of 


activities and spe- 
cial events de- 4. E. Wolfington 


signed to turn the spotlight of 
public attention on the important 
role new-car and new-truck dealers 
play in the automotive industry.” 

“This year,” Wolfington said, 
“NADA has invited cooperation 
of manufacturers in the promo- 

tion of National Automobile 
Dealer Week and in the creation 
of interest and support for the 
program among dealers. 

“Already most manufacturers 
have expressed interest and have 
issured us of their cooperation in 
this important program for retail 

automobile dealers.” 

General purposes of National Au- 
tomobile Dealer Week, said Wolf- 
ington, are: 

1. To plan and state activities 
which will make the people of 
every community in the U. S. better 
acquainted with their automobile 
dealers and the services they have 
to offer. 

2. To promote widespread in- 
terest (by spotlighting the retail 
automobile industry through a 
special week’s celebration in 
every community) in new models 
and in better used cars. 

3. To stimulate service sales by 
emphasizing through various means 
by publicity and advertising that 
the dealer who sells the car is best 
qualified to service it. 

4. To improve overall dealer serv- 
ice by concentrating on customer 
relations within each dealership. 

The announcement said that each 
state dealer association has been 
asked to name a state chairman for 
the week. NADA area chairmen 
also will be asked to organize full 
participation in their areas. 


Milwaukee Dealer Frolic 

MILWAUKEE. — The Milwaukee 
County Auto Dealers Assn. held its 
first 1950 outing at North Hills 
Country Club last week. About 300 
members attended. H, H, Shuart 
spoke. 
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The board and directors are (left to 






Second row, Morris H. Berry, Portsmouth; 




































Harriss, secretary, Salisbury; T. A. Williams, 














and previous transfers whenever 






The plan, explained by M. Brack 
Wilson in his president’s report at 
the association’s recent convention 
(Automotive News, May 22), has 
received the support of district and 
state zone managers. However, 
Wilson says, an all-out effort by 
the factories is needed to correct 
the practice of bootlegging. 


In a resolution forwarded to all 
sales and regional managers in the 
state, NCADA warned that the un- 
healthy conditions developing from 
bootlegging could bring about situ- 
ations reflecting unfavorably upon 
the industry. 


It asked that corrective measures 
be applied to enfranchised dealers 
who bootleg to used-car dealers, so 
that future market potentials can 
be planned for on a sound basis. 


On the House... 


Some observers see chaos (with the customer footing the bill) if 
the present system of suggested new-car prices is thrown out as a 
result of the current Justice department probe in Chicago. . . - Seems 
to me the best argument against price-fixing 
charges is the wide variation of tradein allowances 
among dealers. . . . Al Dingeman (Ford) reports 
from Oxnard, Calif., that his firm is holding the line 
on discounts, giving them only to fleet owners and 
county, city and state municipalities, despite a bar- 
rage of pressure from all types of “service organ- 
izations.” ... 

Chet Ricker sends along a nifty item from an 
Indianapolis paper. It seems Champion Spark 
Plug has a nice big ad in this year’s 500-mile 
race program, showing racing car No. 61 rac- 
ing under the checkered flag. Only hitch is that 
No. 61 is the Cummins diesel entry, which 
doesn’t use spark plugs. . . . “Doc” Whelchel is back on job at 
Tennessee association after three-week layup. ... A prominent 
engineer predicts, off the record, that there'll be truck turbines 
within the next 10 years. ... 

Chrysler Corp. is still mum on reports it has bought 4,000 acres 
near Ann Arbor, Mich., for a proving ground. ... A five-man com- 
mittee will select successor to George Means, manager of Iowa asso- 
ciation, who died May 17. . . . Auto dealers are carrying the brunt 
of the May Safety Drive; few oil stations are cooperating. .. . Pon- 
tiac dealers’ line group in Philadelphia has closed offices, dismissed 
personnel, apparently as a result of Chicago probe. 

—Perre WeEMHoFr, 
Editor 
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Dealer 
Forum 


Eprror’s Nors: Believing that 
dealers in every state have their 
peculiar problems and outlook, 
Automotive News has made avail- 
able the facilities of this column 
to the president of each state 
association (in alphabetical order 
of states) for his personal obser- 
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Eprror’s Notre: Here is another 
in a series of articles written es- 
pecially for Automotive News by 
Ned Jordan, famed in the auto 
industry for the car he built 
(1916-1931) and the words he 
wrote about it. 


NE of the true aristocrats of 

the industry, not only in breed- 
ing but in capacity, was Windsor 
White. His brother, Walter, very 
diffident but very able, was the man 
who started Bob Johnston on those 
early White Steamer automobile 


tours of America, photographing | 


all of the famous scenic spots. 


Old-timers will remember those 
giant pictures, done in sepia, in the 
foyers of the great hotels. The 
White family maintained, without 
ostentation, the popular, yet potent, 
family standing in Cleveland. 

When the truck manufacturers 
got together and the discussion 
of any problem was ended, every- 
one would wait to hear what 
Windsor White would say. His 
able lieutenants included those 
highly respected lawyers, M. B. 
and H. H. Johnson. 

When the Dobel car appeared in 
the New York-.Automobile Show, 
Windsor White and the writer 
were rambling about Grand Central 
Palace. We suspected that since 
the hood was padlocked, there was 
probably no motor in the chassis, 
but there was a placard reading 
“Price $2,500.” In his laconic man- 
ner, Windsor said: 

“Reminds me of the fellow who 
asked a customer to pay $2,500 for 
a sawmill. The fellow said, ‘If I 
had $2,500, what the hell would I 
want with a sawmill?’” 

* + 


Master of Hounds 


INDSOR was master of the 
hounds at the Chagrin Valley 
Hunt Club for many years, an or-| 
ganization which people who had 
been around knew was the nearest 
thing in America to an old-time) 
British hunt club. He kept a fine 
stable of hunters and bred the 
best dogs. 
My daughter, Jane, who had 
learned to ride horses in the 
West well enough to win prizes 
at roadeos, condescended now 
and then to ride a jumper on an | 
English saddle. She was the girl | 
who gave Windsor one of the | 
best short “come-back” stories at 
which he was a master. 
Knowing that Jane would rather 
ride horses than anything else, he | 
asked her what she thought of a| 
college education for women. 
“Well,” said Jane, “if a girl is 
good looking it’s superfluous. If | 
she’s not it’s inadequate.” 
+ * * 


* 


| 
| 
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Town Rivalry 


jc Vane traveling salesman, if he | 
has covered enough territory, | 
knows of the old rivalry between 
cities like St. Paul and Minne-| 
apolis, Portland and Seattle and | 
Dallas and Fort Worth. 
I used to see some near brawls/| 
when St. Paul met Minneapolis in | 
the clash for the baseball pennant. | 
I used to hear a lot in Portland | 
about the greyhound dog who had | 
to run so fast to get home after| 
he and his companion, a little 
short-legged bulldog, went romanc- 
ing to Seattle, but there was always | 
more downright humor in the tus- 
sle between Dallas and Fort Worth 
. .. Or perhaps I should say Fort | 
Worth first and then Dallas. 
“Spittin’” Mitch (Mitchell), a | 
real honest-to-god hombre who | 
hailed from the Texas Panhandle, | 
was the Cadillac and Jordan | 
dealer in Fort Worth ... “where | 
the West begins.” One of his pals | 
was Amon Carter, distinguished 
owner and publisher of the Fort | 
Worth Star Telegram. | 
Whenever I went to Texas, I, of 
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course, stopped 
what with the rivalry between the 





two towns, everybody feeling “that- | 


away.” 
| moters of the big Texas Hotel, pre- 
| ferred to put up his special friends 
|in his presidential suite at the Ath- 
|letic Club. Mitch was one of the 
|smartest and most amusing men I 
ever knew. Tall, lanky, with an 
;entertaining stammer, he looked 
|the part of an old-time sheriff in 
the westerns. 

| Amon, who seems to knew every- 
;}one in the United States worth 


in the progress of the town. 

One day I asked “Mitch” the 
reason for the rivalry between 
Fort Worth and Dallas. 
“N-e-d-dd,” he began, “yu-u-h 

S-ee .. . tha p-e-e-pul of Fort 
Worth are real T-t-e-exans. B-b-orn 
and b-b-red on the range. Lottsa 
nice p-p-p-eeple in Dallas. but 
they’ve mixed with alot of im-m-m- 
igrants ... yuh know, what the 
p-p-pro-fessors call syn-th-the-tic.” 

Synthetic Texans. I wonder what 

“Mitch” would say today about 
Houston. 








in Fort Worth—_ 


| Amon, one of the successful pro- | 


knowing, was a very potent factor | 


By Leo T. Parker 
Attorney at Law 

ONSIDERABLE discussion has 

arisen from time to time over 
the legal question: When is the 
owner of a garage or parking lot 
not responsible for theft of a cus- 
|tomer’s automobile? 

The answer is: When the car 
is stolen while the proprietor is 
not expected by the automobile 
owner to safeguard the car 
against theft, 

For example, in Continental In- 
surance Co. v. Himbert, 37 So. (2d) 
605, it was disclosed that the owner 
of an automobile parking lot and 
an automobile owner had an agree- 
ment that the lot would be oper- 
ated only between the hours of 8 
a.m, and 5:30 p.m. 

* * + 
ONE day after 5:30 someone stole 
the automobile from the park- 
ing lot. The owner of the automo- 
bile sued the parking lot owner for 





|value of the car claiming that the 





Lawsuits Affecting Dealers... 
Court Decisions 


latter was liable because he should 
have remained after 5:30. 

However, since the parking lot 
owner proved that the automo- 
bile was on the lot when he left 
the keys under the floor mat at 
5:30, the higher court refused to 
hold the owner of the car en- 
titled to a recovery of damages 
against the parking lot proprie- 
tor. This court said: 

“The contract between defendant 
(proprietor) and Brierre (car own- 
er) was a limited obligation as to/| 
the time of performance. Defen-| 
dant, for a consideration, under- 
took the safekeeping of automo- 
biles, particularly Brierre’s, be- 
tween the hours enumerated—8 a.m. 
to 5:30 p.m, After 5:30 p.m. the 
obligation of defendant ceased be- 
cause of the nature of the con- 
tract.” 





* * * 


Workmen’s Compensation 


ACCORDING to a recent higher | 
court an injured truck driver, 





— GLOBE HOISTS are first in... 





MEADVILLE (PA.) GETS NEW STUDEBAKER 
DEALER—Milt Nodler Motors, 1010 Water St., 
has just remodeled and now has 15,250 feet 
of floor space, 





lor other employe, employed by 
|more than one employer may re- 


cover compensation from the em- 


| ployer who controlled him at the 


time of the injury. 


Others are profiting from AUTOMOTIVE 
NEWS WANT ADS. Why not you? 


BLADE RAILS, FLUSH FLOOR DESIGN 


bother with. 


A completely clear floor. . 


pioneered Hoist feature. 


Note how Globe’s 


. no obstructions, with this Globe- 


exclusive patented 


° ‘ ¢ ° 
blade rails recess into narrow, non-hazardous floor slots when Hoist 


is down. No slot covers needed. No cumbersome mechanisms to 


GLOBE HOISTS are first in... 


SAFE, POSITIVE LOW OIL CONTROL 


Pioneering in Hoist safety and service, Globe Low Oil Control 
brings a new, high standard in freedom from oil line hazards. This 
Globe-patented safety float in the oil line prevents air pockets, 


signals need for oil replacement, stops the Hoist when oil gets 


too low. 





LOBE HOISTS are first in... 


EXCLUSIVE HOIST DESIGN FOR TODAY’S SERVICE NEEDS 





GLOBE 2-POST 


*Trade Mark. 


post, 2-post, 


ing. 


—— 

HOIST... Favorite of all 
Lifts, because it offers so much MORE. Speeds service 20 
to 50%. Many exclusive superiorities such as quick spotting, 
deep saddle, reversibility, eccentric rails fit all cars, two- 
fisted bearing supports, many other advantages. 


Write for new Catalogue, or ask your Jobber 


GLOBE HOIST CO. . . . Philadelphia 18, Pa . . . Des Moines 6, lowa 


Contact applications, 
multiple post, 
U. S. & Foreign Pats, Pend- 


All 


Frame- 
single 


2-Post 


NEW GLOBE FRAME-KONTACT* HOIST... 
Provides wide-open accessibility to underside parts. . 
cause this 2-Post Hoist lifts by the FRAME, not the axles. All 
vital parts are easy to get at. Unobstructed working space under 
entire length of car. Low installation cost. 


. be- 
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WORLD'S MOST COMPLETE LINE OF AUTOMOTIVE - 
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TRUCK 


* BUS HOISTS 
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Sloan Doubts Last-Half Letup.. . 


GM ’50 Output Put 
At 3% Million 





WILMINGTON, Del. — General 
Motors expects the last half of 1950 
to be about as prosperous as the 


first half. 


Hedged with the usual “barring 
further supply difficulties,” this 
forecast was made before the an- 
nual stockholders’ meeting here 
May 19 by Board Chairman Alfred 


P. Sloan jr. 

(Speaking later, President C. 
E. Wilson revealed GM was plan- 
ning to build 3,500,000 cars and 
trucks this year—an increase of 
500,000 from year-ahead projec- 
tion of last fall. The corporation 
produced 2,674,360 vehicles during 
its record-smashing 1949.) 


Because nearly all auto makers 
are working at near-capacity rates, 
GM may be unable to regain its 
prewar percentage of business de- 
spite overtime and extra-shift op- 


erations, Sloan acknowledged. 


“It would seem,” he said, “that 
our postwar plan, large as it was, 
could have been still larger except 


for the cost.” 


As for the auto market beyond 
1950, Sloan again cautioned that 
demand and production “cannot be 
sustained indefinitely at current 


levels.” 

“In all probability,” he went on, 
“it will decline to a volume below 
that currently existing, but un- 
questionably higher than the gen- 
eral level of the prewar period. 


“It should ultimately move up 
from that level over the years, con- 
sistent with the increase in popu- 
lation and the trend of our national 


income.” 


The GM chairman declared his 
company might not be permanent- 
ly cold to a small-car project. Re- 
ferring to the subject as GM’s 
“perennial problem,” he explained: 


“Perhaps some time in the future 
we can see the potentiality of such 
a development. Today we cannot 
seem to justify it either in an eco- 
nomic sense or commercially, when 
considered in relation to existing 
types as applied to domestic con- 


sumption. 


“By all that, I mean we have no 
plans for production of such a mod- 
el. But again, conditions change.” 


Sloan stated that GM was con- 
templating expenditure of more 


than $100,000,000 to increase its 


Klingler Expects 
Demand to Hold 
Well Into 1951 


PONTIAC.—Heavy demand for 
“popular” cars is likely to continue 
into 1951, in the opinion of Harry 
J. Klingler, general manager of 


Pontiac. ‘ 


The market beyond mid-1951 will 
depend on economic conditions in 
this country at that time, Klingler 
told a civic group here last Thurs- 


day. 


He said he believes current rec- 
ord-breaking new-car sales stem 
from the following factors: contin- 
ued unsatisfied demand, replace- 


ment of early postwar cars, the|despite opposition of automobile 
average age of all cars on the road, 
increased population and the shift 
of population to urban areas. 
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automatic-transmission capacity. 
He predicted that automatic 
transmissions would become a 
“must” item in five years. 


General Motors is also budget- 
ing for extensive expenditures on 
its British and Australian assembly 
projects, he added. Other outlays 
cited by the executive were OVeT| YNDIVIDED WINDSHIELD STANDARD ON OLDS 88—The one-pi 

piece curved e now 

$100,000,000 for new-model tools| on every Series 88 model, General Manager S. E. Skinner announced last aaa We svete 
and dies and over $50,000,000 for = = — _— glass gpd eee the ovare bar down the center 
© obstruc e clear sweep ahead, according to the division. is innovation, which had 

the new GM Technical Center near heretofore been confined to the higher-priced Series 98 models, has 89! square laches of 
Detroit, glass area, 20 more than the former two-piece unit. 


“As I look around General Mo- Le nae EX fas 4 a eae ae 
tors’ field of operation today and e 
see the opportunities that present F; ] l I Wh A 
themselves, I am truly amazed,” r azer e Ss \ e uit 
Sloan asserted. “There appear to t ° t 
be possibilities for the profitable P K: F P d 
employment of our capital and Os as a r est en 
know-how everywhere one turns. 

Our estimates of forward cap- 
ital expenditures for each of the 


next two years, including tooling 
for model changes, are not far 








WASHINGTON.—Joseph W. Fra-| Henry J. Kaiser gave the back- 
zer stepped down as president of| ground on his dealings with Otis 
Kaiser-Frazer Corp. last year be-| and two other underwriting firms, 
cause he couldn’t agree on certain; Allen & Co. and First California 
matters of policy with Henry J.| Co. 

ye yy te spent in each | isiser and the latter's son, Edgar.| He told how K-F bought 186,000 

. Sou aieta Sar elie es He told a Securities & Ex- | Shares of its own stock in order to 
are justified in this expansion and change Commission hearing here | Peg the market for the contem- 
development, considering the ab- that the disagreement centered |Piated offering. The fmount of 

saeties 7 cmeeneuanes tea around his claimed right to name shares purchased for this procedure 
aaa poe Te a es to ~ half the members of the K-F | “Surprised” him, Kaiser said. 
~ aaaer’ in de a To ed “- mans board of directors. It was the day following these 
laa te onda dino "onenn Mo-|., Frazer drew $118,000 annually as ee _ a Eaton, head 
tors cannot stand still without go- K-F' president. He now gets $65,000 q 1 Kai da 4. ee ee 
tae hashward” annually under a three-year con- | °©!, ser added. : 
ng ckward., tract as K-F’ consultant and vice- Eaton asked to be relieved of his 
| chairman of the board. underwriting contract even though 

Corroborating testimony given in he (Kaiser) gave Eaton a lecture 


. | 
Truman Wins 16 |Detroit earlier this year, Frazer|0" the “sanctity of contracts,” 


Kaiser said. 


f PI disclosed that he now holds only “RT = 
O 21 ans for 200 shares of K-F stock, as com-| ~ e pointed his finger at me, 
pared with holdings of about 50,000 | Kaiser continued, “and said ‘you'll 


* s 
shares in 1948. regret this. There is no end of 

Reorganization Frazer testified before the SEC|‘rouble you'll get into. You'll be 

WASHINGTON.—President Tru-|here last week on the failure of | *®owered with law suits. 
man lost no time making appoint-|K-F’s $10,000,000 stock offering in ) a aa 
ments under the powers bestowed | February, 1948. Maryland Assn. Plans 
upon him at 12:01 a.m, Wednesday The circumstances under which Social f. 9.11 
morning when Congress allowed 16; Frazer quit as K-F president ocial for June o 
of the 21 federal reorganization| were brought out under cross-ex- | _BALTIMORE.—A three-day so- 
plans to become effective. | amination by Abe Fortas, counsel cial meeting will be held from June 

He named former Senator James| for Otis & Co. the Cleveland | 911 in Ocean City, Md. for mem- 
Mead, New York Democrat, to head| underwriting firm which backed bers of the Maryland Automobile 
the Federal Trade Commission, and| out of the ill-fated stock deal. Trade Assn., announces J. Caven- 
former Senator Mon Wallgren,| The SEC has Otis & Co. on the dish Darrell, general manager. 












$1 Million Racket 
In Bootleg Cars 


Cracked in Mass. 


SPRINGFIELD, Mass.—A state- 
wide $1,000,000 bootlegging racket 
involving at least eight used-car 
dealers, two insurance brokers and 
more than 200 new automobiles has 
been cracked by Massachusetts ve- 
hicle registry investigators, 

Registrar Rudolph F. King was 
quoted as saying the two-year-old 
scheme was uncovered by accident 
last month during a routine check 
of registry files. 

The racket was allegedly worked 
by used-car dealers using the names 
of innocent persons—who never saw 
the automobiles supposed to have 
been sold to them. 

The plan came to light when a 
Bostonian protested the receipt of 
a motor excise tax bill. He said 
he never had owned an automo- 
bile. 

“We checked and found that, ac- 
cording to our files, the man had 
received registration on a new se- 
dan, King said. The name and ad- 
dress were his but not the signa- 
ture. So far we have found more 
than 250 phony registrations.” 

The scheme was reported to have 
worked this way: A used-car dealer 
would purchase a new car from a 
dealer in new automobiles. The 
name of a “friend” would be used 
in filling out the papers. 

The new-car dealer then would 
fill out the bill of sale and the car 
would be driven to the used-car 
dealers’ garage. There the plates 
would be removed and returned to 
the registry for a rebate. 

That made the car a “used” car 
and it could be sold anywhere for 
a price as high as the traffic would 
bear. Most of the cars went to the 
west for $400 to $500 above list 
price. 


Idaho Session 
To Hear Haller 


BOISE, Ida.—Fred L. Haller, 
NADA president, will address mem- 
bers of the Idaho Automobile Deal- 
ers Assn, at the group’s annual 


| get-together at Sun Valley June 


23-24, according to Leon L. Weeks, 


'IADA secretary. 





Washington Democrat, chairman of | fire for its failure to go through 
the Federal Power Commission. with the offering, and is seeking to 
Both men already were members | '@VOke the firm’s dealer-brokerage 


ingle a 
it. 
of those commissions. Lowell Ma-|P {rt . detended his client’s re- —— Coming E vents 





son, an Iowa Republican, was act- 


ing chairman of the FTC. fusal to market the issue and 


denied that Otis ever inspired a 


RP gy nth nag om real a stockholder’s suit against K-F to Dealer Conventions 

publican, was named to’ continue —- out in the matter. oun June 15—Chicago Auto Trade Assn. an- 

serving as chairman of the Securi- tis & Co.” Fortas said, “is nual dinner, Chicago, Ill. 

ties and Exchange Commission proud of the fact that it did not| July 1619—New York State Automobile 
: go through with this financing.” Dealers Assn., Grand Union hotel, Sara- 


Also he nominated Maj. Gen Phil- Testifying prior to Frazer, toga Springs, N. Y 
lip Fleming to a new post as under- | —————____—__________________|_ Sept. 9-1I1—South Carolina Auto Dealers 


secretary of commerce in charge 4 9 Assn., Ocean Forest hotel, Myrtle Beach, 
of federal transportation plans. Bankr upt Dealer 8 s. ©. 





Sept. 10-12—Colorado Auto Dealers Assn., 


Fleming has been general chairman d hotel. Colorado Spri 

of the President's Highway Safety| Refunded Money | cir itis wivnin ansnot ee ade 

Conference. e Assn., Schroeder hotel, Milwaukee. 
The Fleming confirmation re- Sought in Cour 1 Sept. 25:36—North rae Sew Reston 


JERSEYVILLE, Il—Fifty resi-| Qisbame, Inc Biloxi, Mis." 


: dents of Illinois, most of them liv-| Oct. &10—Texas Automotive Dealers Assn., 
a coh hg = poate ing in the vicinity of Jerseyville, ck 18-1 Te State Convention (Del., 
tion. Early indications are that face the prospect of having to re- Md., Pa.), Haddon Hall hotel, Atlantic 
Gen. Fleming will be acceptable |P@Y @ total of $90,252 which they ity, N. J. : 

both to Congress and the motor|eceived as deposit refunds from) Off, |h ti —Tennessee Automotive Assn., 
aed. Arthur F. Kramer, the automobile| oct, as Fedpraiten of. Actemebite 
A wizard” whose fabulous business Dealer Assns. of Canada, Toronto, Ont. 
S was expected, federal reor- collapsed in 1948, Oct. 22-24— Florida Automobile Dealers 


anization Plan 6—affectin the : : Assn., Biltmore hotel, Palm Beach, Fla. 
a iiatenent of ae ene law|,, Suits asking for the return of| Oct. 23-24—Ohio Auto Dealers Assn. meet: 


the money, which was deposited on ing, Neil House, Columbus 


quires Senate confirmation. 
Every phase of motoring has an 


“a ” Nov. &12— National Used Car Deal 
dealers and business generally. new “used” cars and refunded by ‘Asm. convention, Boker hotel, Delles 
Th illed Kramer, were filed in circuit court Tex, ; , 
ose k were plans 1, 4, 7,/here by I. H. Streeper, trustee of| Dec. I-2— Montana Auto Dealers Assn., 
11 and 12. Kramer’s bankrupt estate. J ag hotel, Groat aw Mont. 
Pigs: The petition charges that the re- "Tank convention cod entities, Maer 
funds constitute preferential treat- * * ® 


ment and should be voided. There Dealer Auto Sh 
are about 1,300 creditors who did one “ne er 
not receive a refund. Jan. 27-Feb, 3, 1951 — Milwaukee County 


Auto Dealers Assn., Milwaukee. 
It also contends that the defen-| war. 10-18, 195i — Seattle Auto Dealers 


dants put up deposits for delivery Assn., Field Artillery armory, Seattle, 





of cars within 30 to 60 days, but); Wash. 

demanded and received their money | ee Pe 

shortly before Kramer was ad- Aftermarket Shows 
judged bankrupt on Oct. 6, 1948. | May 29-June 9—Third Canadian Interna 
Kramer was insolvent for two tional Trade Fair, Toronto. 


months before that an h -| June 22-25—National Truck, Trailer and 
. : d the de Equipment show, Pan Pacific auditorium, 


fendants “knew or should have Los Angeles, Calif. 
known through the exercise of rea-| Dec. 48— Automotive Service Industries 
sonable diligence” that he was in-| show, Navy Pler, Chicago, 


solvent at the time he returned| Mar. 21-24, 1951—Pacific Automotive show, 
their money, the petition charges. ite, Andes, Sonia, Wash. 

9, . _ west Automot 

AR Oklahoma sir 

. 





Kramer, who was front man for City. 
Robert L, Knetzer, bankrupt auto- os 
GM MILESTONE—It was reached at the corporation's assembly pliant at South Gate,| mobile dealer from Edwardsville, Allied Industries 
Celif,, when the 300 090th postwar aute rolled off the Buich-Oldemobile-Pontiac ‘assembly Tll., owes $2,400,000 to 1,362 persons ; ustrie 
line car is @ ck Roadmaster Riviera on. att to r . Kaine ue Ses oon oo who paid for automobiles but never Sept, ae a ay: Ho- 


assistant mana ick; Hi . Clark, 
=e itk's te > Angeles wan't manager received delivery or refunds. 


end 6. Lynn Ballagh, Suick's Los 

















Oct. 2-6— American Trucking Assns. !7th 
annual convention, Waldorf-Astoria, New 


York, 

Oct. 23-27— National Metal Exposition, 
Amphitheatre, Chicago. 

Nov. 13-16 — American Petroleum Institute 
30th annual meeting, Los Angeles. 

Jan. 22-24, 1951—Truck-Trailer Manufactur- 
ers Assn. annual convention, Edgewater 
Gulf hotel, Edgewater, Miss. 


General 


May 13-29?— French International Trade 
Fair, Paris, France. 

May 15-16—Southeast Automotive Jobbers 
and National Automotive Mfrs. 1950 
conference, Biltmore hotel, Atlanta, Ga. 

May 18-20—Automotive Engine Rebuilders 
Assn. convention, Hotel New Jefferson, 
St. Louis. 

May 22-24— 1950 National Convention of 
Sales Executives, Detroit, 

May 29-June 9— Canadian International 
Trade Fair, Toronto. 

May 30— -Mile Race, Indianapolis 
Speedway, Indianapojis, Ind. 

May 3l-June 2—Advertising Federation of 
America, national convention, Detroit. 
June 26-30—American Society for Testing 
Materials, 53rd annual meeting, Chal- 

fonte-Haddon Hall, Atlantic City. 

June 29-July | — Automotive Trade Assn. 
Managers convention, Colorado Springs, 
Colo. 

Aug. 7-19—First U. S. International Trade 
Fair, Chicago. 

Oct. 5-15—Auto Show, Paris, France. 

Oct. 16-20—National Safety Congress and 
National Safety Council exposition, Chi 
cago. 

Oct. 22-28—National Automobile Dealer 
Week. 


* * > 


Engineering 


June 4-9—Society of Automotive Engineers 
summer meeting, French Lick, Ind, | 

June 19-23—American Society of Mechani- 
cal Engineers, Hotel Statler, St.Louis. 

June 26- American Society for Testing 
Materials 53rd annual meeting (Exhibit 
of testing apparatus and equipment), 
Atlantic City. 

Aug. 14-16— Society of Automotive En- 
gincers National est Coast meeting, 
iltmore hotel, Los Angeles. 

Oct. 1618— Society of Automotive En- 
oe wremaperteties meeting, Hotel 
tatier, New York. 

Nov. %10— Society of Automotive En- 
ineers fuels and lubricants meeting, 

yo hotel, Tulsa, Okla. 

Nev. at-Pes. |— American Society of 
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COLUMBUS DEALERS BACK SAFETY INSPECTIONS—A voluntary and free checking pro- 
gram has been launched by the Columbus (O.) Automobile Dealers Assn. and the Co- 
lumbus chamber of commerce. The inspections will be given for several months—as long 
as drivers want to have their vehicles checked. The men behind the campaign are, left to 
= Chief of Police Frank L. Harrison; D. K. Finley, chamber safety director; Lou Wilsch, 

ety chairman of the Columbus association and president of the Ohio Automobile Dealers 
hae Bob White, president of the Columbus association, and Fritz Moritz, assistant super- 
intendent of the Ohio state highway patrol. 





FOB FACTORY 





Equipment Purchases 


Presage Good Year 


By A. H. Allen 
(The opinions expressed herein are those of Columnist Allen and are not 
necessarily those of Automotive News.) 
Piece equipment expenditures are an important gauge 
of industrial prosperity and the current outlook is bright 
for their maintenance at a high level over the next year. 
Last fall there was a serious decline in purchase of ma- 
chinery, equipment and tools that had many observers wor- 
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In the Hopper 


Liberalization of New Jersey law 
relating to revocation of driver's 
licenses has been proposed by the 
New Jersey State Federation of 
Labor so that it will not work 
hardship on those who must earn 
a living by driving. 

The state AFL group urged en- 
actment of a law stipulating that 
the state vehicle commissioner may 
not revoke a driver’s license unless 
the driver was convicted of three 
traffic violations within five years. 
The present state law, criticized as 
“arbitrary” by the federation, makes 
it possible to revoke or suspend 
licenses of three-time violators, no 
matter how many years apart the 
convictions were. 

+ * + 


| Plan Rejected Requiring 
|Haulers to Clear Roads 


The Massachusetts committee on 
transportation has rejected a pro- 
|posal which would have required 
|ecommon carriers of passengers for 
hire to remove snow from public 
ways over which they operate vehi- 
cles of any kind. 


Similar action was taken on 
legislation proposed by Mayor J. P. 
Meehan of Lawrence, who sought 
to require the eastern Massachu- 
setts street railway to clear snow 
from public ways, except state 
highways, over which it operates 


buses. 
* * + 


Florida Official Opposes 


License Fee Diversion 
| Use of Florida motor vehicle 


gested by Alfred A. McKethan, 
chairman of the state road de- 
partment, in an address at the 
fourth annual Florida Highway 
Conference. 

Blaming Florida’s highway ail- 
ments on “lack of funds,” Mc- 
Kethan said: “We have been try- 
ing to tell the people the story 
of the highway dollar. When they 
know, we believe they’ll tell the 
legislature to allocate all highway 


partment.” Florida license tag 
collections now are allotted to the 
state’s general fund, although the 
7-cent gasoline tax goes into road 
construction. 





* * 


Lower Gas Tax Asked 


A bill to reduce Louisiana's gaso- | 


line tax rate from 9 to 7 cents a 
gallon has been introduced in the 
Louisiana legislature by Rep. A. D. 
Brown of Shreveport. The measure 
would repeal a two-cent tax en- 
acted by the 1948 legislature which 


use funds to the state road de- | 


|gave Louisiana the highest total 


| 
| 
| 
| 
} 
| 
| 
| 


| 
| 
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gasoline tax rate of any state in 
the nation. 
* * > 


Canadian Tax Bill 
As a result of Canada’s new in- 
come tax bill, the right of the 
minister of national revenue to de- 
cide what portion of a company’s 


| income may be held in the business 


and what portion must be distrib- 
uted to shareholders has _ been 
eliminated. 


Old-Age Pension 
The Massachusetts senate has 
adopted a resolution memorializing 
Congress to lower the eligible age 
for old-age assistance from 65 to 60. 
* * * 


No Below-Cost Gas 
Without debate, the Massachu- 
setts senate advanced a measure 
prohibiting the sale of gasoline 
below cost. Dealers would be 
regulated by an area cost survey 
in fixing gasoline prices. 






ried, but it has since been? 


corrected and a large meas- 


ure of support has come from 


the automotive industry. 


As noted in the annual message 
to stockholders from Chairman Al- 
fred P. Sloan of General Motors, 
the corporation is spending $100 
million on tools for 1951 models; 
has set aside approximately $50 
million for completion of the tech- 
nical center near Detroit over the 
next two years, and figures it may 
have to put an- 
other $100 million 
into expanded fa- 
cilities for pro- 
duction of auto- 
matic transmis- 
sions, to meet 
public demand, 
principally from 
Chevrolet buyers. 

Meanwhile, 
Chrysler is re- 
ported to have a 
multimillion dol- 
lar program mapped out for its 
1951 models which will go far be- 
yond the 1950 model outlay. Ford 
has released no recent figure, but 
has stated at least $100 million a 
year will be expended over the next 
several years on new plants and 
facilities. Present indications are 
that this figure is probably being 
exceeded. 

Packard estimates its program 
of new tools and equipment this 
year will run to $18 million, 
against $7 million last year, a 
substantial hike for a relatively 
small producer. Nash has dumped 
a good many millions into its 
Rambler model and is ready to 
dish out more, Kaiser-Frazer has 
acquired $34 million for new tools 
and equipment and, doubtless, 
still has some of it left. 

Almost any way you look, the 
auto builders have the cash ready 





A. H, Allen 





Cadillac V-8 Powers 


Colorado Zoo Railroad 


COLORADO SPRINGS, Colo. — 
Cadillac officials were the guests of 
honor at the Broadmoor-Cheyenne 
zoo cog railroad opening in Colo- 
rado Springs last week. On hand 
to serve as honorary engineer for 
the dedication event were General 
Manager John F. Gordon, General 
Sales Manager Don E. Ahrens, 
Works Manager E. N. Cole | 
Chief Engineer C, F. Arnold. 

A replica of the Pike’s Peak | 
diesel electric streamliner, this 
Miniature railroad is powered by 
one of Cadillac’s new V-8 engines 
with Hydra-Matic transmission. 
Models of the locomotive and cars 
designed for the Cadillac power 
plant were created by General Mo- 
tors styling experts under the direc- 
tion of Cadillac engineers. 





and willing to move into channels 
of capital equipment investment. 
* + * 


| Suppliers’ Dilemma 


ENERAL rejoicing among sup- 

pliers over the smoothly-fash- 
ioned settlement of the GM con- 
tract negotiations was tempered by 
the fact that the agreement in a 
way puts more pressure on them 
to trim costs, since the only way 
that four-cent annual improvement 
factor can be absorbed is through 
lower costs and technological im- 
provement, 

At the same time, with the Chrys- 
ler and GM pension agreements an 
established fact, the feeling among 
smaller companies, including sup- | 
pliers, is that they will have to meet 
similar terms and can do so only 
by advancing prices. 

Many have been marking time 
until the automotive picture be- 
came clarified. Now that it is, 
they will have to move and a new 
squeeze develops on prices in the 
parts field. 





































license fee receipts for highway | 
construction rather than general 
| state purposes may be proposed 
to the next session of the Florida 
legislature. Such @ move was sug- 


COMPLETES SECOND YEAR OF SAFETY LESSONS—The car used by the high schools of 


West Point, Miss., was furnished by Clay Motor Co. (Ford). Fifty-two students took the 
course and all of age have been granted driver licenses, according to Frank Bryan, owner 
of the dealership. 





NOW! —the only chassis dynamometer that also drives the car 





The Otis Proving Stand arouses immediate customer 
interest. Only one mechanic is needed to make a com- 





To that extent and probably even 
more in the long run, the auto 
company settlements with labor 
are definitely inflationary, unless 
there is some production magic that 
can offset the added costs. 

+ + * 


New Office Brains 
A* EXHIBIT of office machinery 
and equipment, staged in Cleve- 
land last week, took on heightened 
interest in view of the mounting 
figuring and accounting problems 
faced by most business firms these 
days, 

Manufacturers of this type of 
equipment have anticipated this 
trend and have been busy de- 
veloping new products and re- 
designing old ones. Burroughs 
Adding Machine Co., one of the 
leaders in the field, has intro- 
duced 20 new product models in 
the past 18 months and has added 
three entirely new types of de- 
vices. 


New developments in the field of 
electronics as applied to office ma- | 
chinery are regarded as having im- 
portant possibilities for futur e| 
economies as management contin- 
ually searches for new tools to put 
in the hands of office and clerical | 
forces, 





Lewis Awards Employes 
Seven members of the staff of 
Lewis Motors, Ltd., Ottawa, re- 
ceived silver cigaret boxes and 
serving plates for five and ten years 
of service at a social and business 
meeting held in the firm’s show- 
rooms here. The recipients were 
Jack Birtch, Bill Blair, Bill Endi- 
cott, Hubert Dagg, Frank Irwin, 

Lloyd Lewis and Grant Turner. 


plete vehicle road test indoors. Eliminates the hazards 
and inconvenience of driving cars on crowded roads 
and seeking proper hills for the necessary tests. Big 
panel board indicates the needed service. The famous 
7 Elevator Company trade mark tells your customer 
that they can trust the results. 


How can you make these 21 checks 


WITHOUT LEAVING YOUR SHOP? 


No other dynamometer can make all of these tests— 
because only the Otis dynamometer both drives 
the car and absorbs its power! 


SELL THEM BECAUSE YOU CAN SHOW THEM 


At speeds up to GOMPH you can show your cus- 
tomers their troubles. Big easy-to-read dials indicate 
the needed service. Scientific testing before and 
after adjustments and repairs creates greater cus- 
tomer confidence—and more profitable business. 









































How much could you save—how much could you 
make—if you could perform every type of road test 
right in your shop? With the Otis Proving Stand 
your supervisors and mechanics stay in the shop 
and make all of these tests in the space of one 
car bay: 


uphill, downhill, and level-road performance ¢ 
pulling power °¢ friction drag ° front and 
rear brakes and braking force * speedometer 
* speed balance * acceleration and deceleration ° 
compression ° chassis alignment and tracking 
* wheel wandering * timing * ignition * automatic 
transmissions * differential and axles. 


For overhaul, for tune-ups, for hard-to-locate 
troubles the Otis Proving Stand will bring you 
profits where you now have only lost time. 


The Otis Proving Stand is sold, installed and serviced 
by the Otis Elevator Company through its 263 local 
offices. For further details, contact your local Otis 
representative. Or, send this coupon to: Otis Elevator 
Company, 260 11th Avenue, New York 1, N. Y. 


Title 


PROVING 
STAND 


A Chassis Dynamometer 
Company 





Manufactured °¢ Installed * Serviced AC erence PCT 


OTIS ELEVATOR COMPANY 
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Among new car buyers 
-»- more read LIFE than 
any other magazine! 


pee 
TLL ea 
7 TT tL Aaa 
TTL ahha 


Advertising in LIFE reaches more new car buyers than any other 
magazine! . 
This valuable fact came out of a survey in which 31,897 people 
who had bought 10 makes of new cars in 1949 answered this question: 
“‘What magazine or magazines do you read regularly?” 
44.6% said ““LIFE.”’ Almost half of all new car buyers read LIFE. 
Can anybody who is selling new cars put his dollars in a better place? 


First in magazine circulation 
First in advertising 
First in audience 


FIRST WITH NEW CAR BUYERS! 





AUTOMOTIVE NEWS, MAY 20, 1950 ___ 
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By far, LIFE leads all other magazines 
in coverage of new car buyers! 


PER CENT 
MAGAZINE READING 


LIFE 44.6% 

Saturday Evening Post 29.0% 
Time 18.7% 

Collier's 16.9% 


Look 12.6% 


In each study of the 10 makes, a sample of 10,000 most recent new car buyers 
was selected by the R. L. Polk Company to parallel actual sales of that make, 
state by state and by counties within states. 


Thus, if 8.43% of all new cars sold in the U. S. by one make were sold in 
Michigan, the R. L. Polk Company allocated 8.43% of that car’s sample to 
Michigan. This same principle was followed in selecting counties within states. 

Detailed information on the sampling and tabulating procedure can be 
obtained from Statistical Analysts, National Bank Building, Detroit, Michigan. 
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Obituaries 





George O. Means, 


Headed Iowa Group 


DES MOINES, Ia.—-Funeral serv- 
ices for George O. Means, 64, sec- 
retary - Manager 
of the Iowa Auto- 
mobile Dealers 
Assn., were held 
here May 20. 

Means, who had | 
been secretary- 
manager of IADA 
since 1945, died in 
Perry, Ia., after 
suffering a heart 
attack. 

He was a Des 
Motanes auto 








G, 0. Means 


dealer for 31 years, during which | 
he headed Means Nash Co. 
* * * 


B. E. Brehm 

COLUMBIA, 8. C.—The body of B. E. 
Brehm, 50, president-treasurer of J. & OK. 
Pontiac Co. here, was found May 16 in his 
ear which was submerged in about eight 
feet of water in a nearby lake. The body 
was found in the rear seat. All of the 
car's windows were rolled down. More 
than $500 was found in Mr. Brehm’'s 


biggest succes yet." 


Mass. Doalors 


wallet. 
* * + * 
John Ronald Donovan ‘ 
OTTAWA. John Ronald Donovan, 49, | 


president of Simplex Sales & Distributors 
Co., Ltd., motor parts firm which he estab- 
lished in 1932, died here following a brief 
illness, 


respective factories any com- 

plaints dealers of a single maker | 
might raise. 

| The resolution was adopted at 
the 10th annual conclave of the 
association, attended by more than 
1,100 Bay state dealers and their 
guests. 


* * * 
Byron Horsley 
DETROIT. Byron Horsley, 57, parts 
and accessories merchandising manager of 
Packard, died last week after a long ill- 
ness, Mr. Horsley started with Packard 
in 1911. 





MORE SALES, MORE PROFITS 
FOR TRUCK DEALERS... 


Sell CRAFTSMAN Service Truck Bodies! 
LOWER PRICES, LOWER FREIGHT CHARGES 








Comes to you in a “PACKAGE” 





You get five completely PRE-ASSEMBLED units 





Four to six man hours later: THE FINISHED JOB! 


The Economy Model 60KD costs you less; you sel] for 
less . . . make more sales, more profits! Every utility, 
every plumber, electrician, painting contractor, Radio 
and Television Service Man, Heating and Ventilating 
Contractor IS A PROSPECT. 


Y%, % AND 1-TON BODIES, PARTIALLY "KNOCKED-DOWN” OR 
COMPLETELY ASSEMBLED AND CRATED....OR MOUNTED. 
WRITE NOW FOR ALL THE DETAILS. 


ARTISAN rooucrs, inc. 


3490 W. 140 Street, Cleveland 11, Ohio 
Attention Distributors: A Few Choice Territories Still Open 





THE WATER HAZARD WAS THE PACIFIC OCEAN—Over 250 of the Bay Area's dealer 
personnel took part in the recent Peninsula Automobile Dealers Assn. golf tournament—an 
| annual event looked forward to by San Francisco's peninsula dealers. 
| by Jim Bell, Palo Alto Lincoln-Mercury dealer and president of the association, as ‘the 


The affair was termed 


Urge 


Powerful Line Groups 


(Continued from Page 1) 


T= principal speaker, Ford Gen- 
eral Sales Manager Walker A. 
Williams, predicted record-break- 
ing production of 7,000,000 cars and 
trucks this year. Last year’s out- 
put of 6,200,000 vehicles trailed this 
projected total by 13 percent, he 
noted. 

“The current high level of de- 
mand doesn’t give any indication 
of dropping off for some time 
and should continue well into 
1951, provided there are no un- 
foreseen changes in the general 
economic picture,” Williams said. 


The Ford executive warned deal-; 


ers that their public relations could 
stand improvement, pointing out 
that the “permanent respect and 
goodwill of your market” accrue to 
dealers active in community affairs. 

In his report, retiring MSADA 
President John J. Cahill touched 
on the legislative work of the asso- 
ciation, the need for members to 
take active part in civic programs 
and called on dealers to continue to 
merit the confidence of their cus- 
tomers. 

Other resolutions lauded the of- 
ficers, directors, association staff 
and committees for efforts during 
the past year. 

+ + * 
EWLY-ELECTED officers are: 
President, Harold J. Moye 


| (Chevrolet), Quincy; first vice-pres- 


ident, Joseph Hughes (DeSoto), 
Cambridge; 
Richard Bruffee (Ford), Shelburne 
Falls; treasurer, Ray H. Mixer 
(Chrysler), Springfield; assistant 
treasurer, C. Norman Fay (Chrys- 
ler), Boston, and clerk, A. F,. Brady 
(Ford), Dorchester. 

Directors elected for three-year 
terms are: Earl C. Beard (Pontiac), 
Barre; Arthur R, Birchard jr. 
(Buick), Pittsfield; S. O. Chandler 
(Studebaker), Worcester; Fay and 
Hughes. 

Permanent executive vice-pres- 
ident and general manager is 
William Plunkett. 

Orlo M. Brees, New York state 
assemblyman, spoke on the trend 
in national government toward so- 
cialism, and Philip H, Peters, sec- 
ond vice-president of John Hancock 
Mutual Life Insurance Co., Boston, 
acquainted members with details of 
the association’s newly-announced 
group insurance plan. 

At the annual banquet gifts were 
presented to Cahill and Past Treas- 


urer Robert B. Kayser jr. (Chevro- | 


let), Boston, by the convention’s 
general chairman, A, Edward Lalli 
(Chevrolet), Brockton. 


2 Offers Reported 
For Keller Corp. 


HUNTSVILLE, Ala.—Two offers 
are reported to have been made to 
reorganize the bankrupt Keller 
Motors Corp. here. 

One plan provides for Arthur 
Cooksey of Chicago to purchase the 
company’s assets for $65,000. In the 
second plan, Loran Transue of 
Kansas City gave an undisclosed 
bid on behalf of approximately two- 
thirds of the 1,563 dealers holding 
Keller franchises. 

Federal Judge Seybourne H. 
Lynne said the bids would be con- 
sidered at a creditor and dealer 
meeting. 


second vice-president, | 


__ AUTOMOTIVE NEWS, MAY 29, 1950 rae er ae a 


Auto Markets 


Columbus, O. 


| 
High volume continued to oo! 
tinguish the new-car market in| 
April in Franklin county (Colum- 
bus), O., as 1,815 units were sold. 
The month's total was below the} 
postwar record of 2,063 set in| 
March, but was ahead of the April, | 
1949, figure of 1,586. 
New-truck sales in April declined 
to 208, compared with 259 in 
March. In April of last year, the 
total was 208. 
There was a marked drop in | 
used-car and truck sales. Used- 
car volume in April was 9,462, 
| against 11,324 in March and 8,029 
| in April, 1949. Used-truck sales 
| were 680 in April, compared with 
| 1,101 in March and 645 in April 
| of last year. 
| April new-car sales by makes 
|were: Austin, 2; Buick, 172; Cad- 
lillac, 22; Chevrolet, 485; Chrysler, 
4; Crosley, 1; DeSoto, 2; Dodge, 3; 
Ford, 414; Frazer, 18; Hudson, 112; 
|Kaiser, 13; Lincoln, 18; Mercury, 
| 97; Nash, 66; Oldsmobile, 107; Pack- 
|ard, 70; Plymouth, 4; Pontiac, 117; 


month, the total showed an in- 
crease of 294 over the same 
month of last year. April was the 
fourth consecutive month this 
year that new-car sales soared 
above the 1,000 mark. Sales in 
the first four months of this year 
totaled 5,657 as compared with 
3,279 for the like period of last 
year. 

Sales by makes through author- 
ized dealers were: Ford, 319; Chev- 
rolet, 228; Studebaker, 196; Buick, 
109; Pontiac, 108; Mercury, 102; 
Oldsmobile, 91; Cadillac, 28; Nash, 
26; Plymouth, 14; Kaiser, 10; Fraz- 


er, 9; Hudson, 9; Willys, 5; De- 
Soto, 5; Lincoln, 4 Chrysler, 3: 
Dodge 2. 


Sales by makes through unau- 
thorized dealers were: Chevrolet, 25: 
Buick, 19; Oldsmobile, 13; Pontiac, 
8; Renault, 5; Ford, 4; Studebaker, 
4; Cadillac, 3; Mercury, 1; Plym- 
outh, 1; Kaiser, 1; Packard, 1; Hill- 
man Minx, 1.—(Gordon Hebert.) 





Studebaker, 82, and Willys, 6. 
New-truck sales were: Autocar, 
1; Chevrolet, 72; Divco, 3; Dodge, 
8; Federal, 1; Ford, 71; GMC, 13; 
|International, 15; Pontiac, 1; Reo, 


6; Studebaker, 8; White, 7, and 
Willys, 2.—(Bert Strang.) 

* +. * 

Omaha 


Chevrolet led in new-car registra- 
tions in Douglas county (Omaha) 
for April with 324 sales. Ford was 
|second with 289. Buick held third 
|place with 144, followed by Pon- 
tiac with 115. 

Following the top four were: 
Mercury, 88; Studebaker, 82; 
Oldsmobile, 70; Nash, 38; Cadil- 
lac, 24; Hudson, 17; Dodge, 16; 
Packard, 13; Lincoln, 10; Plym- 
outh, 8; DeSoto, 5; Willys, 4; and 
Kaiser and Chrysler, 1 each. 
April new-car sales amounted to 
1,251, contrasted to the March 
total of 1,467. 

Chevrolet also led in new-truck 
registrations with 67. In runner- 
up position was Ford with 56. Third 
was International with 48, then 
GMC, with 44. Other totals were: 
Dodge, 7; Diamond T, 5; White, 5; 
Studebaker, Mack and Pontiac, 2 
each, and Willys and Dart Crane 
Carrier, 1 each. 

April new-truck sales_ totaled 
240—43 more than in March.—(Ar- 
thur R. Oleson.) 

* 


* * 


San Antonio 


New-car sales in Bexar county 
(San Antonio) declined in April to 
1,014 units, against 1,341 in March. 
New-truck sales were up, however, 
203 in April against 190 in March. 

By finishing second in new-car, 
new-truck and commercial-ve- 
hicle sales, the Jordan Motor Co. 

(Ford) wound up as the volume 
leader during the month. 

Gillespie Motor Co. (Ford) led 
in new-car sales with 82, followed 
by Jordan with 75, and the Gen- 
eral Oldsmobile Co. with 70. 

Smith Motor Sales Co. (Chevro- 
let) paced the commercial-vehicle 
race with 22 sales, followed by 
Jordan with 18 and Gillespie with 
14. International Harvester Co. led 
in new-truck sales with 12, ahead 
of Jordan with seven and Milam 
Chevrolet Co. with six. 


New-car sales by makes in 
| April in Bexar county were: 
Austin, 1; Buick, 85; Cadillac, 


23; Chevrolet, 235; Chrysler, 7; 
Crosley, 3; DeSoto, 2; Dodge, 8; 
Ford, 237; Frazer, 7; Hudson, 25; 
Kaiser, 2; Lincoln, 5; Mercury, 
| 114; Nash, 22; Oldsmobile, 80; 

Packard, 8; Plymouth, 5; Pontiac, 
| 76; Renault, 3; Studebaker, 59, 
| and Willys, 7. 

Combined new-truck and com- 
mercial-vehicle sales"* »”m, Chevro- 
|let, 58; Diamond T, 1: Divco, 
| Dodge, 10; Ford, 57; GMC, 9; Inter- 
national, 54; Reo, 1; Studebaker, 6; 
White, 3, and Willys, 3.—(J. H. 
Reed). 





New Orleans 


The Chrysler strike did not help 
new-car volume in Orleans parish 
(New Orleans) during April, when 
1,367 new units were registered— 
1,279 through authorized dealers 
and 88 through unauthorized out- 
lets, 

Although April registrations 
were 275 under the preceding 


1; | 


America’s No. | Bag Maker 
and Burlap importer 
DETROIT « Brooklyn + Chicago 


Indianapolis « New Orleans 
Boston « New York « St. Louis 


Also Offices In Other Principal Cities 
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For Their New Car Advertising 

© Critical Craftsmanship from 
Designer to finished Product 

© Triple-plate Chrome Finish 

© Life-of-Car Durability 

® Customer Eye Appeal 

® New Low Prices... 


Write TODAY for beautiful full- 
size FREE SAMPLE .. . Yours to 
keep and compare! 
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in 1950 over 1,000,000 cars will 
be factory equipped with 
VENTALARM * Signal 


The car you sell 
deserves one. 


SCULLY SIGNAL COMPANY 


92 First St., Cambridge 41, Mass 
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Ford Gives Views 


He Lists Components of Successful 


Factory-Deal 


er Relations 


(Continued from Page 1) 


the following example: 

“It wasn’t so long ago that 
Jack Davis (Ford sales vice- 
president) told me there are 
dealers who have been with us 
25 years or more and who have | 
never had the occasion to read 
their contracts. 

“Jack says these dealers tell him | 
they have always had confidence in 
the day-to-day understanding and 
faith that has operated between 
them and the company.” 

He said manufacturers and deal- 
ers must respect each other—trust 
each other. 

s . * 


OX THE second pillar of the 
foundation — democracy — Ford 
said: “There should be a better in- 
terchange of ideas between dealers 
and factory on common problems— 
in short, that there should be more 
democracy in this relationship.” 


As an example of this at Ford, | 
the chief executive told how the | 
company’s dealer councils oper- 
ate by having dealers meet with 
district sales managers and de- | 
partment heads to discuss com- 
mon problems. 
On his third point, Ford said: | 
“I think we need more cooperation | 

more mutual confidence and re-| 
spect. .. . Don’t think I am neces- 
sarily taking the manufacturers’ | 
side. I know manufacturers have 
made mistakes and I am personally 
aware of some of them.” 

+” * * 


H= SAID it is wrong when people | 
who are supposed to work to- | 
gether spend a good part of their 
time undermining their respect for 
each other in a kind of political 
cold war. 

To illustrate this, Ford told 
about the company’s foremen’s 
union of a few years ago. He said 
the union was allowed against 
the company’s better judgment. 

“Everything turned out the oppo- 
site from what we were led to ex- | 
pect,” he said. “The foremen prac- 
tically gave up being foremen, and | 
we found ourselves without anv | 
representation where we needed it 
most—on the front lines. Foremen | 
began taking orders from the men.” | 

* + * 


(THEREFORE plans were changed 
and foremen were put on salary 
and given offices and special train- 
ing. 

“In other words we got them 
back on the team. . .. That— I 
think—is the way to meet dealer- 
factory problems. Organizing 
against each other could never 
be the right answer.” 


| 

Earlier in his speech Ford said | 
“some dealers even talk about or- | 
ganizing against the factory, and | 
steps have been taken in that di- | 
rection.” That is what he meant | 





Talks at Factory 


Cadillac Distributor Invited 
To Supervisors’ Parley 

DETROIT.—The Cadillac distrib- | 
utor of St. Louis was scheduled to| 
address all factory supervisors of | 
Cadillac at a two-day conference | 
here last Thursday and Friday. 

Recognizing that factory officials | 
have only a limited opportunity to 
meet and know their dealers, Cadil- 
lac asked Arthur R. Lindburg, pres- 
ident of Lindburg Cadillac Co., to 
address the meetings. 

John F. Gordon, general man- 
ager of Cadillac, and other officials 
were to review the division's prog- 
ress and discuss future plans. 





Auto Stocks 





May 22 May 15 
Chrysler .. 6 685% | 
SE occcwecce 2% 25% 
General Motors .. 85% 82% | 
Hudson .......... 16% 155% | 
Kaiser-Frazer .... 6% 5% | 
Nash-Kelvinator .. 21% 20 
Packard ......... 4 38% | 
Studebaker ...... 34% 33% | 
ee -10 10 
Willys-Overland .. 6% 6% 
Average for — 
10 Stocks ...... 24.58 23.88 








when he said the two parties should 
not be fighting each other. 
* * * 


“"MHE fourth element in our ap- 

proach to dealer-factory rela- 
tions,” he said, “is our conviction 
that dealers should be independent 
businessmen in fact, as well as, in 
name.” 

Ford said nothing is more im- 
portant than maintaining inde- 
pendent auto dealers. 

“Certainly we don’t want to see 
any other system,” he stated. “On 
the contrary, we want to see the 
system modernized—by better co- 
operation, understanding and mu- 
tual trust.” 

* * * 
FrorRD praised the Automobile 

Old Timers as the bridge to fill 
the gap between the past and the 
future—“to combine the invaluable 

experience of our pioneers with 
progressive thought and action.” 

“These are the elder states- 








| the S. S. 
be used to carr 
painted in red, white and blue. 


men,” said Ford. “They were 
brought up in the industry that 
knew one thing for sure—that the 
future was going to be different. 
In other words, they understood 
progress from the beginning.” 
When he was speaking of good 
faith, Ford said: 

| “YT remember in one issue of the 





FORD LIBERTY BELL FLEET—Naval personnel take part in a ceremony as the first of a 
shipment of replicas of the original Liberty Bell is mounted on a Ford truck which will 
| carry it to the west coast. The first shipment of 13 bells which will be used by the Treasury 
Department for a nationwide U. S. Savings Bond drive, arrived recently from 


rance aboar 


Old Timers News it was reported 
that Billy Hughson (oldest active 
Ford dealer) pointed to a photo 
with my grandfather and re- 
marked: ‘It was taken in 1903 when 
all it took was a handshake be- 
tween us to make me an official 
Ford dealer.’” Hughson still oper- 
ates his dealership in San Fran- 
cisco. 


d| Breay Nash Mo- 
Excalibur. Ford loaned the Treasury department 49 new Ford trucks which will 
the bells to every state and the District of Columbia. The trucks are 


11 


Nash Promotes 
* 
Hand in Canada 
TORONTO.—T. D. Hand has been 
appointed assistant zone manager 
at Toronto for ame 
Nash Motors of 
Canada, Ltd., it 
was announced 
last week by Sales 
Vice-President H. 
C, Doss. Hand, 
formerly a dis- 
trict manager for 
Nash, entered the 
automotive  busi- 


ness in 1937 as a 
supervisor for 





T. D. Hand 


tors, Ltd., at Toronto. He joined 
Nash Motors of Canada as a dis- 
trict manager in 1947. 





GM Names Pigott 

Pigott Motors, Ltd., Toronto, has 
been appointed General Motors 
dealer for Pontiac, Buick, Vauxhall 
and GMC. E. G. Pigott, president, 
has been in the automotive busi- 
ness for 26 years. Arthur V. Pigott 
is in charge of the truck division. 


In Philadelphia nearly everybody reads The Bulletin 
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49 FORD TRUCKS chosen 
fo transport exact replicas of 


the Liberty Bell in U. S. Treasury 
Department’s Annual Bond Drive 
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ORD SALUTES the Treasury Department’s Annual 
Savings Bond Drive that in this important year will 
urge Americans to “Buy Bonds for Your Independence.” 


Nowhere in the world does independence mean so much 
as it does in the United States. That’s why Ford Dealers 
are pleased that Ford Trucks have been chosen to tour 
the country with 49 exact replicas of the original Liberty 
Bell. Duplicating even the tone of the original in Philadel- 
phia, these bells will serve as a reminder of the freedom 
we Americans enjoy. 


Division of 


The Ford Liberty Bell Fleet began the “Tour of the 
Bells” on May 15. From then until the Fourth of July 
these trucks and their famous bells will appear in 
principal cities and towns in each of the 48 states, and the 
District of Columbia. 


To Ford Dealers everywhere goes the honor and oppor- 
tunity to take an active part in making American inde- 
pendence still stronger through a successful Savings 
Bond Drive—still another reason why /?t’s Great to be a 
Ford Dealer! 


MOTOR COMPANY 











MODERNISTIC IN DESIGN—The new plant of Lustine Nicholson Chevrolet Co., 
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Hyatts- 


ville, Md., measures 132 by 365 feet, all on one floor. 


Six Ohio Dealers 


Cleared on Taxes 


COLUMBUS, O.—Sales tax viola- 
tion charges against six Ohio deal- 
ers have been dropped by C. Emory 
Glander, state tax commissioner. 
He said the dealers had been fully 
and completely cleared of all 
charges brought against them. 

A levy of $37,791.93 in assess- 
ments and penalties was made last 
January against T. D. & P. A. Pef- 
fley, Inc., Borchers Auto Co., Sten- 
ger’s, Inc., White Allen Chevrolet 





land Paul Bolton, Inc., all of Day- 


|of Columbus. 

The levy, for sales taxes which 
had not been collected on sales of 
778 automobiles to three car rental 
companies, was based upon audits 
which failed to disclose that the 
sales were exempt and that exemp- 
tions had been properly claimed, 
Glander said. 


But he warned that his decision 
was not a clearance of the pur- 
chasers — United - Rent-A-Car Co., 
National-Rent-A-Car Co., or Stand- 





ard-Rent-A-Car Co. 


TOLEDO 


Among Ohio’s 8 Major 
Retail Markets 
in Motor Vehicle Registrations 


and Gasoline 


Consumption 


Population Motor 
Retail Vehicle Gasoline 
Trading Registration Consumption 

Zone (1948) (1948) 
Cleveland 1,818,189 692,858 485,896,674 
TOLEDO 808,218 312,239(a) 218,122,787 (a) 
Cincinnati 1,155,703 290,891 (a) 203,702,815(a) 
Columbus 716,619 289,670 203,142,162 
Dayton 466,387 225,992 158,478,052 
Akron 434,675 179,433 125,772,476 
Youngstown 418,944 130,673(a) 91,572,826(a) 
Canton 310,779 127,729 80,330,225 


(a) Out-of-state figures omitted 


SOURCES: 


Latest ABC Circulation Statements 


Bureay of Motor Vehicles, State of Ohio 
Motor Fuel Tax Division, State of Ohio 


1940 U. S. Census 


The Toledo Market is thoroughly penetrated 
by The Blade and The Times at a new low 
combined rate, offering extreme economy 
as well as efficiency of coverage. 


TOLEDO BLADE 
TOLEDO TIMES 


REPRESENTED BY MOLONEY 


REGAN & SCHMITT, INC. 


|ton, and Beasley Grove Co., Inc., 





PHILADELPHIA. — The market 
|for passenger cars is still a selec- 
| tive one, despite the rise in income 
| of lower income families, according 
|to a study just published by the 
| research department of Curtis Pub- 
| lishing Co. 
| The study shows that in 1948 the 
j}upper 20 percent of the spending 
junits (a group of family members 
|who pool their resources to meet 
| major expenses) purchased 60 per- 
jcent of the cars in the $2,000 and 
over class, and 43 percent of the 
cars in the $1,500-$1,999 class. 
Entitled “The Profitable Mar- 

ket for Consumers’ Goods,” the 
study is based on the recent sur- 
vey of consumer finances con- 
| ducted by the Federal Reserve 

Board on 1948 incomes and ex- 

penditures. 

The study points out that in 1948, 

as in 1941 and in 1935, the upper 
half of families received about 77 
|percent of the total income, 
The survey shows that the upper 
|40 percent of the spending units 
|purchased 80 percent of the new 
land used cars in the $2,000 and 
| over class and 73 percent of the 
|new and used cars in the $1,500- 
| $1,999 price class. 

The upper 60 percent of the 
spending units purchased 93 per- 
cent of both new and used cars in 
the $2,000 and over class and 91 


Berman to Manage 


Willys in Orient | 














TOLEDO. C. P. Berman has| 
|been appointed Willys - Overland | 
Export Corp. manager for the Far | 
East. He was 
raised in China 
and lived there 


for many years. 
Berman began 
his business ca- 
reer in the auto 
service depart-| 
ment of Frazar 
Federal Inc. 
(Dodge distribu- | 
tor for north 
China) in Tient- 
sin in 1927. Later 
in the design and 
buses and 





©. P. Berman 
|he specialized 
engineering of trucks, 
armored cars for the Chinese gov- | 
ernment. 





Jeepsters Bolster Police 
Directing ‘500° Traffic 

INDIANAPOLIS.—-Anticipating a 
record crowd for the 500-mile race 
here tomorrow (May 30), the In- 
|diana state police announced it 
| will bolster its normal traffic con- 
|trol squad with Willys Jeepsters. 
Painted white and bearing the 
official insignia of the state police, 
the Jeepsters will patrol traffic in 
and around the Indianapolis speed- 
way grounds. The cars are being 
furnished by Becker Motors, Inc., 
Indianapolis Willys-Overland dis- 
tributor, and Bohannon Motor Sales, 
Inc., Indianapolis dealer. 





Forum 
| ‘Continued from Page 4) 
|always be a healthy part of our 
| business, for the months ahead, the 
traditional sources where new cars 
can be obtained will be a continu- 
ing factor in the dividing of our 
business more ways than ever be- 
|fore. We believe that most fac- 
| tories are making an effort to cor- 
rect any errors that currently exist 
in the distribution of new cars. 
During this corrective period, 
the problem of making profitable 
new-car sales will be more acute 
than it formerly was, and prob- 
| ably more so than it will be 
when the time comes that the | 
sources of new cars narrow down | 
| to those where a new car could 
be purchased prewar. 
The principle of fairness in deal- 
jings with our customers, and in 
| service to those who spend their 
;money with us, will still be pre- 
dominant factors in customer re- 
lationship and in continuous profit- 
able operations. 


| 
| 
| 
j 








Nash Names Leavitt 
Leavitt Motor Co., Iola, Kans., 
has been appointed a Nash dealer. 
Howard Leavitt, owner, has been 
engaged in the automobile business 
in Iola for 20 years. 


Curtis Checks Consumers 


Auto Market Remains Selective, Survey Finds, 
Despite Rising Incomes 


percent in the $1,500-$1,999 price 
class. 
In passenger car ownership, 





| 


| 


too, the market is selective, the | 


study continues, For example, the 
upper 20 percent of the spending 
units own 60 percent of all 1948 
and 1949 model cars, 56 percent 
of the 1947 model cars, and 49 
percent of the 1945-46 model cars. 


The upper 40 percent of spending 
units own 82 percent of the 1948 
and 1949 model cars, 76 percent of 
the 1947 cars and 71 percent of the 
1945-46 cars. 

The upper 60 percent of spending 
units own 94 percent of 1949 and 
1948 cars, and 88 percent of 1947 
cars, 

“This selective pattern exists in 
spite of the high wages and full 
employment of the war and post- 
war years,” the survey points out. 








Used-Car Demand 


Slows in Canada 


CALGARY, Alberta.—Demand 
for used cars and trucks is 
weakening in Canada, particu- 
larly on the west coast, S. S. 
Rafuse of Bridgewater, N. S., 
president of the National Feder- 
ation of Automobile Dealers 
Assn., recently told a meeting of 
about 70 dealers from southern 
Alberta. 

However, Rafuse noted that 
the average age of cars on the 
road today is 2.7 years older 
than the average age of cars in 
1939. The average age of trucks 
is 2.4 years older. 

Rafuse said this showed a 
large demand for replacements 
and predicted that 1950 would 
be a “very profitable” year for 
car dealers. 





AUTOMOTIVE NEWS WANT ADS have 
been proven the quickest, least expensive 
method of reaching the men who want 
what you have or have what you want! 
See the back pages of this issue! 
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AUTO AUCTION 


Free Registration for Dealers 


MAY 31, JUNE 7, JUNE 14 


We Want Buyers—We Will Have the Cars 


SALE EVERY WEDNESDAY 


12 O'clock Noon — Rain or Shine 


LEACH’S AUTO AUCTION 


NORFOLK, VIRGINIA 


U. S. Highway No. 13 


Phone 5-3694 
2 Mi. Airport 
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| | AUTOMOTIVE WASHINGTON 








‘ * 
=« || Bill Would Back L 
a 1 ou ac Oans 
articu- 
Ss To Small Busi 
Peder. oOo oma usinesses 
bealers ne 
ing of By William Ullman 
uthern Washington Correspondent 
| that ECENT days have seen introduction in the House of a 
om the bill of importance to automobile dealers. It was the 
oo administration measure to create a new series of govern-| 
ars in . ° . . : . 
trucks ment-backed lending institutions to aid small business. It 
was offered by Rep. Brent Spence, Kentucky Democrat, who 
ved a is chairman of the House® 
=a Banking committee. loans to small business. The initial 
: . authorization appropriation for this 
ar for Aimed to implement the purpose would be $10,000,000. 
purport of the President’s message The insurance itself would be 
dainiietiemton to Congress several days ago, the!| patterned after the FHA insurance 
DS have - bill would set UP|scheme for home improvement 
oe a small business|joans. The secretary could insure 
Py loan insurance|joans to small business concerns in 


— plan and author- 


ize the Federal 
Reserve System to 
promote and su- 
pervise privately- 
owned national | 
investment com-| 
panies, 

An identical bill 
was introduced 
earlier in the 
Senate by Senators Maybank, onl 
cas and Sparkman, all Democrats. 
The proposal would authorize the 
secretary of commerce to set up in 
the Treasury a special revolving 
fund to be used to insure bank 


William Uliman 


{NAME PLATES 
New PRECISION CAST... | 
ELIMINATING ALL DIE COSTS 
Quantities as low as 100 may be | 
ordered with original design for every 

job! Proof of design submitted for 

approval. Heavily chrome plated. 
Write for details. | 


yo) die ee oe | 
Phila. 45, Pa., Dept. A 
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‘| ALMO’S | 


b | 
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Auto Seat Cover | 


SWATCH | 
SELECTOR | 








Shows actual material sompies. Get your 
Almo Swatch Selector and watch on-the- | 
spot sales go up 


; } 
O @ Dupont Nylons | 


@ Suskana Soran 


Plastics 


@ Fibres @ Royons 


=" MAIL THIS COUPON TODAY ™“"™ 


ALMO AUTO SEAT COVER CO. 
Howard & Biddle Sts Balto. |, Md. 


| 
| 
Rush FREE Swotch Selector showing seat | 


cover samples and prices 
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We are used cor dealers___ 


FIRM NAME 
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ADDRESS 
a meiaieees STATE__ 
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We are new car dealers = 
| 
| 
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and by continual 


| voice 


amounts up to $25,000 for periods | 


not exceeding five years. 

A limit of $750,000,000 would be 
set on outstanding insured loans. 

The bill would also authorize 

the creation of a new type of 
private financial institution, to be 
known as National Investment 
Companies, which would have as 
their major purpose increasing 
the flow of venture capital to 
concerns of “larger financial re- 
quirements.” 

Each investment company would 
have a minimum paid-in capital of 
$5,000,000. They could issue deben- 
tures up to the amount of their 


individual capital and surplus, and | 


the securities would be available 
for purchase by any other financial 


institution or by private citizens, | 


or business concerns. 
* * 


Squabble on Excises 


* 


Truman sent Congress a_ special 
tax message, has so far tentatively 
approved about $1,100,000,000 of ex- 
cise tax cuts. 

When President Truman pro- 
posed to the committee that Con- 
gress make selective excise cuts 
aggregating $695,000,000, he also 
proposed a number of means for 
offsetting the revenue loss. | 

Among his proposals were sug- 
gested revisions of the estate and 
gift taxes, closing of the so-called 
oil and mining depletion loop- 
holes, and upward revision of the 
corporation income taxes. 

The President expected to pick 
up about $1,000,000,000 of revenue 
by his proposals. But last week 
the committee rejected two of the 
largest loophole proposals — those 
jon estate and gift taxes and the 
|depletion proposal. 

Instead, about $25,000,000 to $30,- 
000,000 of revenue was lost tenta- 
tively by proposed liberalizations of | 
the depletion allowances. Commit- 
tee Member Reed said last week| 
that this sort of procedure has got 
|to stop and that an excise bill must | 





|be offered Congress at once. 
* * 
Longer Session Seen 


Ho= for a July adjournment | 
of Congress were shot to pieces 


to revise the Federal Trade Com- 
mission law to assure businessmen 
|—large and small—a fair hearing 
|when charged with unfair trade 


WURZWEILER SIGNS K-F FRANCHISE—Edgar F. 
from Willow Run to close a deal for Portland Motors to become Oregon and Southern 
Washington distributor. With him are M. A. Wurzweiler (right), president of the dealership, 
and his son Alan, secretary and sales manager. The firm was formerly a Hudson distributor. 


15 





Kaiser (right) flew to Portland, Ore., 


|gress should take steps promptly|Labor Relations Board and the 


Treasury proposals... . 
In the course of reorganization 
of the Federal Trade Commission’s 


|the other day by Chairman George 
'of the Senate Finance committee. 
He predicted it will take until the 
lend of August to get through a 
tax bill along with Social Security 
revision and the omnibus appro- 
priation bill. 
+ 


| Odds & Ends 


te THE opinion of Rep. Frances 
Bolton, Ohio Republican, Con- 


+ . 


bureaus and divisions, Henry Mil- 
ler, well known to the automotive 
trade as director of the agency’s 
bureau of trade practice confer- 
ences, was advanced to the position 
of associate general counsel. He 
will be in charge of industry co- 
operation. 


practices or similar offenses. .. . 
In Washington the feeling pre- 
vails that the reason so many 
of the President’s reorganization 
proposals got knocked off was 
because the first two seemed to 
| be more political than in keeping 
with the Hoover recommenda- 

tions and Congress became suspi- ——__—. 
| eious of those that followed. Want to buy or sell something? A small 
investment in an AUTOMOTIVE NEWS 


The first two were the National| WANT AD will bring quick results! 








‘THE House Ways and Means | 
committee, which has had tax} 


legislation under _ consideration 
since February, when President 


Harmony 


‘Continued from Page 1) 


to the Middletown Automobile 





Dealers Assn. by C. D. Henderson, | 


executive vice-president of the New 


York State Automobile Dealers, Inc. | 


Henderson pointed out that 
problems of dealers and manu- 
facturers are frequently the same 
and that neither group can make 
decisions without affecting the 
other. As an example he said 
that a factory’s labor policy or 
car design affects the man who 
sells the car. 

“Surely,” he said, “both groups 
would have everything to gain and 
nothing to lose by such a meeting 
conference and 
cooperation.” 

Discussing some of the things 
dealers and factories together must 
act upon, Henderson said: 


“As an example of the problems 
to be faced, there is no reason why 
negotiations between labor and 
manufacturers cannot be continued 
while the men continue to pro- 
duce.” 

He then mentioned that during 
the recent Chrysler strike, the 
loss per dealer was about $22,500. 

“Certainly if dealers were so af- 
fected,” Henderson stated, “it would 
seem that they have a right to a 
in the negotiations. Cer- 
tainly during the 90 days that nego- 
tiations were going on between 
Chrysler and the union, business 
could have continued on a normal 
basis. 

“I should be very much surprised 
if the top leaders of either a busi- 
ness or a union were deprived of 
their livelihood during a _ strike 
period or if their salaries were 
halted as of that time. But what 
about the dealers, whose _ total 
source of income was halted? 

“What also about the workers 
who have families dependent on 
those weekly paychecks, or the 


| persons who have their savings 


invested in stock?” 
Henderson stated that strikes af- 


| iy 
fect everyone and “for these rea-| 


sons I should like to urge the 
representatives of big business, 
small business and labor to step 
up to this problem before it is 
too late.” 


AUTOMOTIVE NEWS, the Newspaper of 
the Industry, read by everyone who counts 
in America’s No. 1 Industry . .. an esti- 
mated more than 100,000 readers weekly! 
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—for Yourself—for Your Salesmen? 





Heavy demand has forced a second print- 
ing of John Munn's new book, “A Guide 
to Automobile Selling.” 

Here are what prominent dealers say 
about the book: 


"Your book impresses me as a most timely, well 
prepared and valuable text." Ps 
B. B. Burns, Decatur, Illinois (Dodge) 


"A&A Guide to Automobile Selling’ is all that the 
name implies! You have covered all of the phases of 
automobile retailing which have any real bearing on 
the subject and every phase is expressed in concise 
ee 
J. Saxton Lloyd, Daytona Beach, Fla. (Buick-Cadillac) 
‘A Guide to Automobile Sell- 
ing.’ | like it. It's good. It's full of the things a 
salesman can get his teeth into. | believe it would 
be particularly helpful in these most trying times 
just ahead." 

M. G. Stevens, New Orleans, Louisiana (DeSoto) 


"| have read very carefully 'A Guide to Automo- 
bile Selling,” and | want to sincerely compliment 
you, as you have done a fine job. There is no ques- 
tion in my mind but what every dealer and every 
salesman in this business would be better off if 
they had the opportunity of reading this book care- 
fully and were deeply impressed with many of the 
sound fundamental principles which it contains." 

Hildemar E. Johnson, Youngstown, Ohio (Dodge) 


“| have read your 


BILE 
\ 


“It is my conviction that there is an army of 
salesmen in this industry who would benefit from 
owning and reading your book, not only once, but 
from time to time.” 

L. M. Stewart, St. Louis, Missouri (Chrysler) 


“! think you have done an excellent job in out- 
lining the fundamentals which are so necessary for 
every salesman to follow if he desires to make the 
selling of automobiles his life work. It is brief and 
to the point." 

Fred |. Lyle, New Kensington, Pennsylvania (Ford) 


"| have read a lot of ‘stuff’ on speech and sales- 
manship and | know when I've got the genuine ar- 
ticle, the real ‘McCoy.’ You are making a significant 
contribution in the automotive and sales field." 

Elsworth F. Du Teau, Lincoln, Nebraska (Chevrolet) 


. Get Your Orders in Today! 


$3.50 per Copy Postpaid 
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Detroit 26, Mich. 
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plants employed 1,604,184 people, 
Affecting Factories and Dealers . . . of whom 1,274,357 (or 10.7 per- 
cent of the U. 8. total) were 
a production workers. az . 
uto Advertising eae me 
° Every Week 
By George Deery |circulation, and that some prints Newspapers in June will be re-| al 
Associate Editor |have been shown as many as 300| gecting each week the biggest and | fe 
Gratifying results in the Oil In-| times to general audiences. most consistent | $4 
dustry Information Committee pro- | A slide film for dealers, also en- ad drive that has) 
gram during the first four months /titled “The Last 10 Feet,” has ever been put be- | . 
of 1950 are reported by Executive | reached a total of 497 prints. — : line ?} a 
Director H. B. Miller. i. ae tones . 
Miller asserts that the program| Figures on New York O'Malley, general i 
momentum » nd | 
_ ie wid tank ‘more aie) = erensones Peres Oto sales manager,! orp DEALERS DISCUSS AD PLANS—From the Louisville district, they recently met) in M 
eas” will continue to show up industrial capacity of the New Chrysler division. | that city. Left to res ’ W. Gaidry, ae, ays See, Gentry, Cugerners, Ky: of 
: + i Peter M. Soutter of Walter Thompson Co., the Ford advertising agency, Cincinnati; 
during the months ahead. York-Northeastern Neu Jersey tbs a a W. Craig, assistant district sales manager, Louisville; George Henegen, Corydon, Ind.; 60 
. . metropolitan area is contained ampaign M- | ¢ ‘tL. Bassett, St. Matthews, Ky.: Mrs. J | Van Vactor, acting secretary; Robert Weather- th 
The objective of the OIIC pro- in a new, 28-page book published clude more than | ford jr., Murfreesboro, Tenn.; Paul Dexheimer Somerset, Ky.; rskine Sharp, Pulaski, Tenn.; so 
gram is to help industry employes es pag : ; 3,000 daily and/ Otto E. Nonn, Nashville; P. A. Boykin, district sales manager, Louisville. 
and the general public to a better | by the New-York Times research J. A. O'Malley weekly publica- | = Ei ninh ance eames teed acces 
understanding of the progressive- oo a The book gives a tions from coast to coast, covering! sndustrial Editors. Nearly 600 | were judged by newspaper, maga- a 
ness and achievements of the from e census of manufac ur- practically every Chrysler - Plym- | . . i : ‘ . 
1947, the first taken since | publications were entered in the | zine and ee executives. 
petroleum industry, and the in- | 7s of 1947, the first taken : outh dealer town that has a news- 
tense competition of the thou- 1939. The book shows the broad paper. contest. | —— 
sands of oil companies. non ae so ag + * # The publication, a 36-page four- Cobb pete Packard Deal 
r r ustrial market. sl Sas 
He said that more than 2,000,000 | ‘i’ *"ew * ort im ! Accolade | color magazine, received 9} of a | Jimmy Cobb Motors (Packard), 
booklets, leaflets, folders and other This region, according to the | possible 100 score in the judging ‘A 
, ; The Ford Dealer magazine was | based lish t y- | has been opened at 176 South Ave., sucti 
pieces of literature have been dis-| new census figures, contained : st ed on accomplishment of pu IR Saiiae. te a Calta denn a. a 
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150, $1,040. °47 SD (8) sedan, $890, $750 | 
46 SD (8) sedan, $805, $775; Deluxe) 
club coupe, $760. ‘42 Deluxe sedan, $300 
"41 SD sedan, $325. 

| FRAZER—'48 sedan, $900. 

fe | - could ‘48 Commodore (6) sedan, $1,- | 

| 

LINCOLN—’49 Cosmopolitan sedan, $1,700; 
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Market Trend | club coupe, $1,450. | May 1950 Apr Mar. 
Has the wholesale market for used cars passed its peak? There | ee ant . (76) sedan, $1,800; an, Seaee eaane ae 1 
° (98) sedan, 885. '46 (66) s eee ee, ee Te 6 05-0 8% , bo 
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for the first three weeks in May, the overall average price dropped = | "’s;, - ion, a 0 ae ne 40 | $982 ORE A 1,152 1,152 1,101 
$4 last week to $1,031. | PONTIAC—"48 (6) sedan, $1,365. '42 (8) ere 968 958 927 
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these, however, had climbed the highest while the market was on Deity ad «6.46 is 488 414 392 
faick on a” price of '50s fell $13 to $1,936, while ’49s CONCORD, MASS. aoa at 405 403 382 
” o | (Concord Auto Auct , Inc, Sales ev | vera r * . 7 

Reports from auction operators indicate the market is still strong | Monday and Friday. Prices. are “for Tan May (todate) Apr. Mar. Average.. $1,031 $1,021 $ 982 





of May 12-15.) 





pricewise in the West, but that the decline has been felt in the 




















ntly met in Midwest and East. Volume of offerings was steady, but percentage (Sold 245 units out of 442 offerings.) (| (The above figures are averages of used-car auction prices, all 
sere, Ky: of sales declined slightly. At nine auctions last week, 957 units— | BUICK aur oe SS: Peer | makes and models, carried regularly in Automotive News.) 
ydon, Ind.; rd sing BE + eo mr seo In the previous week at conv... $1,950; RM sedan, $1,750*. "46 | 
s auctio s—6 t—o i | M sedanet, $1,075; S ». | — , , r , 
neil Youn. are MCSIONS, un percen the 1,598 offerings were | RY bre po om deae "as Dame ota: | MERCURY 49 conv., $1,650; station , FORD—'50 (F-6) truck, $1,400. "49 sedan, 
' “ sold, 325. '40 S : * oan '| wagon, $1,525. '48 sedan, $700, '41 club $1,150, $1,160, $1,205, $1,165. '47 sedan, 
. : $325. Super sedan, $235, $350, $365; cou $360. '39 sedan, $275 $760, $770. '46 sedan, $675, $795, $700; 
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paid for a 1911 Model T Ford runabout at the Concord (Mass.) —— an sn ae $125, $400. a7 | Nees - oe a. $1,300. '39 conv., name i: . cone , » $260. 
- ™ sedan, 00, 00, $55. '33 sedan, $285. | 00; sedan, 50. poe sedan, > 
0 yee Auto Auction. | CADILLAC—'49 (61) sedanet, $2,600, '48 | OLDSMOBILE—’50 (88) club coupe, $2,- | MERCURY—'49 sedan, $1,415, '47 conv., 
PCutives. Prices marked with an * indicate a unit equipped with auto- | SS Se a Sen 1 oe a. | jaa “ Go. °a1 <Te)” sodanet. goes, "40 | S2,000, "66 coden, Gans. 
matic transmission or overdrive | 400, *40 (60) Spe “S375. °30| « $280, noe? ee | OLDSMOBILE—'48 sedan, $1,055, $1,075. 
. b pecial sedan, $375. '39 sedan, $280, $370. c * , < 
Deal (60) Special sedan, $595. '38 (75) Lim-|PACKARD—'4S sedan, $1,200, ‘47 sedan, a, te Oe eae a6 ente bien 
OAKLAND, CALIF coupe, $710, ‘42 (6) 2-dr., $255. ’41 (8) ousine, $560. fn ott sedan, $250. ‘37 pee $235 ‘3285 ’ > 50. n, $ ; 
>, . conv., $380. CHEVROLET—'50 FL Special sedan, $1,- | PLYMOUTH—'48 SD _ sedan, at 100, can? ’ 
ackard), ‘A. L, Pollock Auto Dealers Wholesale | FRAZER—'47 4-dr., $875. "705; SL Deluxe conv. $2,155, $2,085; | $1,170, $960. "47 SD sedan, $800,’ ‘41 a ee 
uth Ave., auction, Sale every Wednesday. Prices are HUDSON—'48 4-dr., $1,320. ‘46 Commo-| Bel-Air, $2,100; Sedan, $1,750; SL club| station wagon, $225. ‘40 sedan, $185, | wiry yd "50 J t $1,150. 
ib, form- for sale of May 17.) dore 4-dr., $685. coupe, $1,710, $1,625; sedan, $1,750, '49| $480; conv., $525. ‘39 coupe, $225. MISCELLANEOUS wab Sehermats 
z (Prices a little softer.) LINCOLN—'49 club coupe, $1,740; Cos- FL Deluxe sedan, $1,375, $1,450; SL| PONTIAC —'50 Catalina, $2,650%; Chief-| ion pickup, $400 5 International halt- 
roft Mo- BUICK—’50 RM 4-dr.. $2,600. ‘49 RM mopolitan 4-dr., $1,900. ‘46 club coupe, Special club coupe, $1,325; sedan, $1,450, tain (6) Deluxe sedan, $1,900. '49 Chief- | Pp P, . 
conv., $2,345* Super conv., $2,200*, §$2,- $590. , $1,325; SL Deluxe conv., 2 at $1,700; tain (8S) Deluxe’ sedan, $1,525. "48 . 
Se 160%: 4-dr., $1,925*. °47 Super sedanet, ee RY S club coupe, $2,300, ‘46 FL si, att $1,400. '48 SM sedan, sean med (8) h on ona 4 LUBBOCK, TEX. 
$1,195. "46 4-dr., $1,045. '42 4-dr., $380. club coupe, $785; 2-dr., $775. | $1,050, $1,035, $1,025. ‘47 FM club coupe, treamliner (8) sedan, ,075; sedanet, J 
{o ‘Super 4-dr., $343: RM 4-dr., $245, |OLDSMOBILE — "50. club coupe, $2,175; | $1,050; sedan, $1,200, $1,150, $1,050; | $1,150. "42 (8) sedan, $465. "41 (6) |, \tenpock,, ute | Amotion. Sale every 
CADILLAC—'49 (61) club coupe, $2,725*; (88) sedanet, $2,350*; (76) sedanet, $2,- SM sedan, $930. 46 FM conv., $900; sedan, $425, $490. 40 (6) sedan, $400. (Market steady. Sold 130 units out a 
(62) 4-dr., $3,060*, $3,050*, $3,010*, $3,- 150. '49 (78) 4-dr., $2,100. '48 (98) 4-dr., sedan, $835. '42 SD sedan, $350, $425. | ‘39 (8) sedan, $355. 190 otters ; 
005°. 47 '4-dr., $1,810". "46° (61) 4-dr.,| %1;450, 2 at $1,800. $1,550. '46 66) club| ‘41 MD sedan, $520, $475, $450; SD club | STUDEBAKER— 48 Land Cruiser sedan, | avin 50 RM 4-d $2,585°: 
$1,500° 41 (62) 4-dr. ” $450 ‘+ | coupe, $945; (78) 4-dr., $875. | coupe, $480, $1,200. "46 1-ton van, $360, ‘39 sedan, same $2 260, 49 cae 6a. $1 oie tee 
CHEVROLET—’50 conv..'$2.150. °49 conv.. PACKARD—'50 sedan, $2,110*. "41 (110) CHRYSLER—'48 conv., $1,550. ‘41 sedan, $150. ‘ is ha Super 2-dr., $840. * 
: : club coupe, $220. 40 4-dr., $55 | $225. WILLYS—'49 Jeepster, $1,050, $935". ‘46)_. BE, O 
3 $1,775, $1,825. '48 FL 4-dr., $1,195; FM | pry ' appellee , . ‘ eae a 3 a CADILLAC—'48 (60) Special sedan, §2,- 
3 ; | PLYMOUTH—'50 conv., $2,050. ‘49 4-dr., | CROSLEY 47 sedan, $150. station wagon, $760. 7 , 
3 d-dr., $1,000. "47 2-dr., $765. "46 club | $1 \500. ‘48 SD 4-dr.. $1,100. '46 2-dr.. | DeSOTO—'48 Custom conv., $1,450. °37 Se. tee) Cneen, Sh.eee, ee 
€ coupe, $710; 4-dr., $780, $910. "41 club! $725. ‘yar §930, $735, $780 “| nen, Ok Fe ae . I sedan, $650. 
= contain ta 4 dr $1,600, °'46 4-d PONTIAC "50 Deluxe $-dr.. ‘$2,100 "49 DODGE. "50 Coronet conv., $2,375*, ‘49 QUINCY, IL = CHEVROLET— "50 Deluxe sedan, $1,685, 
y $1 068: conv $1 245. ’ Sees, conv., $2,150; Chieftain Deluxe 4-dr., Meadowbrook sedan, $1,500, $1,575. "48 (Charlie Thale’s Quincy Auto Auction. | ete ae gp oF a $1,- 
= oman’ 349 dude @408 | $1,870. '47 conv., $1,145. '42 4-dr., $470. Deluxe sedan, $825. ‘47 Custom sedan, | Sale every Friday, Prices are for sale of 70; Sl. Special sedan, 91.055, 92,698; 
> DeSOTO—'41 4-dr., $405. | STUDEBAKER__’50 Ch i $800. '42 sedan, $485 May 19.) | half-ton pickup, $1,250, $1,240; 1%-ton 
eee on an | 025, $2,100, "49 2-dr- $1360, * | wORD—'50 CD (8) station wagon, $2.010,| (Market holding strong.) | truck, $1,230; Bel-Air, $2,200. 49 De- 
14, 14198 Pee 90 CD (8) S-dr., $3,150; conv, | $1,925; club coupe, $1,785; Deiuxe (8) | BUICK —'49 Super conv., $1,900*, "47 Super | uxe sedan, $1,375, $1,230, $1,475; Spe- 
3}__ 11287 =e 20S, 20.308. “42 (6) chub coupe, Si.- | , ‘NS sedan, $1,668, ‘49 Custom conv., $1,575 sedan, $1,050. ‘46 Super sedan, $910 cial sedan, $1,195, $1,175, $1,265; half- 
Te 6337 ae ee eee Swe | EBENSBURG, PA. $1,605, $1.355, $1.600, 2 at $1,550; sedan. | $850, "42 Super sedan, $250; ‘Speciai| [on panel, $965; pickup, $775; station 
18 6337 (8) 4-dr., $860; club coupe, $1,030. °47 | * se = or at oe oo an. — _ oe ' eee te | Wagon, $1,400. ‘48 FL sedan, $900, $1,- 
14)__ 5364 (8) 4-dr., $845. °46 (8) 2-dr., $725; club|_.(Ebensburg Auto Auction Co, Sale every | $1,100, $1,150, $1,175, $1,225, $1,285. '48| sedan, $455, $435. 125, $985, $1,145, $1,075, $1,225. '47 
——"3700 *° . *° poe | Thursday, Prices are for sale of May 18.) sedan, $800, $785. ‘47 (6) club coupe, | CHEVROLET —'49 SL sedan, $1,355, $1,- FL a yr ors 025, _— 
cae $940: SD (8) sedan, $800, "46 SD sedan.| 280, '48 FL aerosedan, $1,025, $1,090;| FL sedan, $1,010, $1,025, $960, $920, 
1197 (Prices continued stron tail v 855; FM & 86 8 720; 
elk: sea ela Ba ante oe ome $825. '41 sedan, $375, "31 (A) dump| 4-dr., $1,075, $1,080. '47 SM sedan, $800, | $855; FM sedan, $850, $860, $840, $720; 
20; 30232 a . ae ae ee truck, $135. '11'(T) runabout, $500, | $860: FM sedan, $955, $910. "46 SM| COMV., $1,005. ‘46 FL sedan, $765, °42 
246| 22269 lakes | HUDSON—'47 Super (6) sedan, $775. '42| sedan, $765, $710. '42 sedan, $390. '41|/ sedan, $420, $410. (A) club coupe, $305, 
7 —-s016 BUICK—'49 RM 2-dr., $1,725; Super se-| conv., $400. '41 sedan, $225. sedan, $375, $365, $195, $205; half-ton| $435. $250; sedan, $550, $435, $350, ‘40 
5 29217 danet, $1,775*, °46 Super 4-dr., $1,010. | KAISER—'47 sedan, $610. panel, $160, '40 sedan, $600, $275, $295, | sedan, $245. 39 sedan, $175. 
a a, 10, Super 4-dr., $155. | LINCOLN—'49 Cosmopolitan sedan, $1,730, | $155. CHRYSLER—'48 sedan, $1,105. 
ps = “ii: a - oo. $1,465, $1,-| $1,550. '38 Zephyr sedan, $160. | DODGE—'40 sedan, $260, '36 sedan, $115. (Continued on Page 20, Col. 1) 
. , bs ,375, 360; FL 2-dr., - — . " —- emcees atc ce sreihesnegpetisna 


' 
- —bi6 $1,410, $1,350. '48 FL aerosedan, $1,110, 
458 We Wholesale 2 at $960. ‘47 conv., $1,055. ‘46 SM} 
wigttelh astiaegeae 4-dr., $760, $720. ‘40 SD 4-dr., $300, 
35 «16805 $350; half-ton panel, $180. 















as 12) 11508 e CHRYSLER—'48 Windsor club coupe, §1,- 
6905 365; 4-dr., $1,300. 
i| 5675 ine $e ars | DeSOTO—'46 Custom 4-dr., $1,075 
—T 4493 DODGE—'49 Wayfarer 2-dr.. $1,510, ‘47 
4 3644 Custom 4-dr., $960. ‘41 4-dr., $600, $410, 
ee 2 $230. 
2) 2485 - FORD —'50 CD (8) 2-dr., $1,575", "49 Cus- 
2056 i, iy: tom (8) 4-dr., $1,205, $1,265, $1,170; 
3339 | Custom (6) 2-dr., $1,185. ‘47 (8) 2-dr., 
1] 2772 | $820, ‘46 conv., $880; 8S) 4-dr., $770, 
ee . | $755. 
BR Sears DETROIT s OLDEST | HUDSON ‘50 Pacemaker 4-dr., $1,710. ‘46 
aaa Super (6) 4-dr., $650, $630 
1113| 1389348 CHEVROLET DEALERSHIP | | KAIsER—'49 4-ar., $1,000. 
1698) 975930 MERCURY—'40 4-dr., $175. 


NASH—'49 (600) 4-dr., $1,325*, $1,260, 
$1,210*. "48 (600) 4-dr., $820. ‘41 (600) 
4-dr., $165. '39 Ambassador 4-dr., $165. 

OLDSMOBILE—'49 (88) 4-dr., $1,650*; 
(98) 4-dr., $1,830*. '48 (68) 2-dr., §1,- 
305*. °47 (98) club sedan, $1,175. ‘46 
(66) 4-dr., $975. '41 (66) 4-dr., $300. 

PACKARD—'41 (120) 4-dr., $310. | 

PLYMOUTH—'48 SD 4-dr., $1,065, §$1,- 
060, '47 Deluxe 4-dr., $950, $780, $810. | 
‘46 Deluxe 4-dr., $SS0, $830, $820, $800. | 
°40 2-dr., $290. | 

PONTIAC—’'49 (8) club sedan, $1,780, §1,- 
760. '48 (8) sedanet, $1,430; 4-dr., $1,-| 
425*, $1,350*. ‘47 (8) sedanet, $1,005; | 
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100% QUALITY DESIGNED and 
MADE UNDER ONE ROOF 
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, i station wagon, $985. '46 Streamliner (8) 
Previously { CADILLAC DEALER 2-dr., $970. '40 (8) 4-dr., $390. 
r January STUDEBAKER—'49 Chtmpion 2-dr., $1,- CELLO GRILLE 
Arkans 350*, '42 half-ton pickup, $310, | 
| FINE USED CARS || siscisstanitocs” 2°22 de yacion| on STOCK, DISPLAY, SFI, CELLO 
It States pickup, $790. / a 
r January : 
— i HOUSTON C 
: (Gulf Auction Co. Sale every Tuesday. | The sale of Cello car and truck 
. Prices are for sale of May 16.) | ° . . 
LICENSE PLATE (Market steady. Sold 96 units out of grille guards is the surest and easiest 
offerings.) - e 
er BUICK—'50 Super 4-dr., $2,395. '47 Super ‘ , ronts fo ou Mr. 
Previously 4-dr., $1,020, ‘41 Seecial club amne. wey oo mare P h f . y : 


Dealer, and more protection for your 
customers’ cars and trucks. Cello 


er FASTENERS CADILLAC "47 (61) 4-dr., $1,430 


OHEVROLET—'50 SL Deluxe 2-dr., §1,- 



















All’ States — 795, $1,760: FL Deluxe 2-dr., $1,730; re , : 
February | half-ton pickup, $1,200, '49 SL Special Grille Guards are specially designed 


2-dr., $1,340; SL Deluxe club coupe, $1,- 
450; FL Special 2-dr., $1,365; 2-dr., | 
$1,335. '48 club coupe, $1,010; SM 2-dr., | 
$855. '47 FL aerosedan, $1,040. 
CHRYSLER—’'40 New Yorker 4-dr., $310. 
DeSOTO—'47 Custom 2-dr., $760. 
FORD—'50 SD (8) 2-dr., $1,785, $1,790; | 
4-dr., $1,790, $1,900, $1,880*; Deluxe 


4 
4 i (8) 2-dr., $1,705, $1,575; (6) 2-dr., §$1,- 
| ‘ 660, $1,700*. '49 conv., $1,400. *47 2-dr., 
$750; 4-dr., $875. ‘46 2-dr., $700, ‘42 
at a. 2-dr,, $535. '41 4-dr., $425; 2-dr., $355, | 


site ec $335. '40 4-dr., $400. 
On or Off With a Quarter Turn ]| avpson—'49 iar., $1,256. 


to save the car or truck owner many 
dollars in costly automotive repairs 

. a fact that makes selling Cello 
easier for you and brings in handsome 
profits under Cello’s new price list. 
Get more complete information on 
the Cello line of guards and license 











CELLO DUAL RAIL 
TRUCK GUARD 
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He of bol ae '48 4-dr., $650. ‘47 4-dr., $575 
avy %- i LINCOLN—'48 conv., $805%. ; an Pt : ; 
io nee and Cee aaallies’ Gian Wy MERCURY —- "49. 4dr. $1,580, "47 club plate frames. Write today to the 
or Apri j 775 . . Cc . , : 
et ense plate securely in place. Will ]}| oLDSMOBILE—'50 (SS) 2-ar., $2,175, "46| Cello factory for FREE catalog pages. 
ot lose off. wns $650. P 
idaho PLATED TO PREVENT RUST wLYS—'47 station wagon, $545. } ‘ = ; e. 5 ; 
pe 0, 51—Dealer Cost, each..... $ .20 AKRON Custom Styled for 1950 Cars and Trucks; Similar Styles for 
tlinors q = | . aa . 
i a sian ita uae mili ,€;, Turney Auto Auction. Sale every 1946-49 Models; Alluring Beauty; Guaranteed Super-Chrome 
oak dj 4 - y. , ps a e . 
Maryiene ea anala a8 waits out of 96 offesings.) Finish; Installed in § to 8 Minutes; Order from Your Nearest 
——_— IMME TE VE JICK—'49 Su onv., $2,075. '47 RM : ° ; } 
Michigen!' i eer tee nore sedan, $1,100, $1,065. ‘42 Special sedan, | Jobber or Direct from Factory; Specify Car or Truck Make 
ee 80, '40 Supe dan, $345. : 
New Jeney [Order Direct from .. . CHEVROLET—'49 ‘SL. Deluxe sedan, $1.- and Year When Ordering. 
J / 445; ey afoot = ree 
th Caroli eS Sra eee ts . sedan, ‘ ae aerosedan, , 150. 
varolina ne) SER ENGINEERING & '47 FM sedan, $955, or3865; half-ton | 
Reported MFG., INC., Bluffton, Ind. ee. ian Gta "4k Os Ce eauen | 
for April is $395, $390, $380. ’39 SD sedan, $300. | 
Vous Over 100 Service Items DeSOTO—'46 Deluxe sedan, $690. 








FORD—’49 Custom (8) sedan, $1,260; $1,- 
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Walls Castigates Factories at Missouri Parley .. . 





Revamping of NADA Urged 


things through a reorganized NADA an investigation? Most of the dam- 
with a fearless leader, and with|age has already been done. 


(Continued from Page 1) 


er-factory relations when the top 
executives of the manufacturers 
will not sit down and discuss our 
mutual problems? 

* + * 


“ITJUNDREDS of protests and 

resolutions condemning the 
policies of the manufacturers have 
gone forward to them from our 
local, state and national associa- 
tions and, in most instances, they 
do not show the common decency 
of even acknowledging them,” he 
declared. 

“Let us not forget that we 
dealers have a tremendous stake 
involved. As a matter of fact, 
our total investments to carry on 
our retail business far exceed 
those of the manufacturers, 

“T tell you men today that the 
dealers throughout the country are 
ready to rebel against the manu- 
facturers being the prosecutor, the 
judge and the jury.” 

+ 


N HIS remarks about the NADA, 

Walls, a former president of both 
the Dallas and Texas dealer asso- 
ciations, pointed out that he was 
not critical of the officials, both 
present and past, of the NADA. 

“They have done a good job for 


dealers,” he said. “However, we 
have reached the point where I do 
not feel that the NADA in its 


present form can cope with the 
situation. 

“I firmly and strongly believe 
that we need a Judge Landis at 
the head of our national associa- 
tion. We need a man not identi- 
fled with the industry who has a 
national reputation; is fearless, 
and has the courage of his con- 
victions. 

“We need a man like Judge Me- 
dina, who has these qualifications 
and who is not afraid ... We need 

a man who can talk to factory 
executives face to face instead of 
resorting to resolutions, most of 
which are ignored.” 


* * - 
WAis then predicted that “we 


can and will get all of these 


Buffalo’s 


LARGEST 
Newspaper 


284,000* Sunday Circulation 
and Growing Every Week 





Blankets the great 8-county 
market of Western New York 
where more people live than 
in any one of 16 states — and 
where retail sales are greater 
than in any one of 17 states. 
In selling this market of 
1,400,000 your dollar in the 
Courier-Express buys greater 
impact on the families with 
more money to spend. 
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the united effort of all franchised 
dealers.” 

He stressed that he has always 
believed in associations and has 
devoted a lot of his time to them. 
He added that there never was a 
time when a strong national asso- 
ciation, together with strong local 
and state associations, was needed 
more than there is now. 

“The response to the forming 
of a Chrysler Corp, dealers’ asso- 
ciation by Dick Price, Dallas 
DeSoto dealer, is adequate proof 
that the dealers are ready to 
rebel. This is a spark which may 
set off an atomic bomb,” he 
asserted, 

Walls said that he hoped that 
Price’s Chrysler dealers’ associa- 
tion would be under the confines 
of the NADA, since “we must keep 
our NADA intact.” 

+. * * 

ALLS reminded his listeners 

that the automobile business 
has changed considerably since the 
prewar period, and that a number 
of serious and far-reaching prob- 
lems have arisen during and since 
the war. 

These problems, Walls said, “are 
shaking the very foundation of 
your business and mine, and un- 
less something is done to cure them, 
there will be a terrific mortality of 
new-car dealers.” 

Pointing out that he has never 
been known as a pessimist, Walls 
said, however, that the “time has 
come when we must, of necessity, 
face the facts as they exist today 
and approach the problems con- 
fronting all of us realistically. 

* * * 


“"MNHE manufacturers have made 


it quite clear that we cannot| 


expect their help in solving these 
problems, although I contend that 
the problems are of a mutual na- 
ture and should be considered by 
the manufacturers as such. 


“I learned in law school that 
if you go into a court of equity, 
you should do so with clean 
hands. 
facturers’ hands are entirely 
| clean.” 

Blasting at bootlegging, Walls 
declared that the “real culprits are 
a minority group of authorized 
new-car dealers, both big and small, 
who are selling their cars to used- 
car dealers either direct or through 
phony buyers. 

+ + * 
“"IYHEY are the real ‘bootleggers’ 
| and despite this fact, the 
manufacturers tell us—the author- 
ized new-car dealers—that this is 
our problem and they will have no 
part of it. 


“The manufacturers are aware 
of the fact that some of their deal- 
ers are ‘bootlegging’ cars, and they 
know who they are. The crux of 
this whole condition has been 
brought about to a large extent by 
maldistribution by the car manu- 
facturers.” 

Car manufacturers have made a 
real contribution to bootlegging, 
Walls charged, by maldistribution, | 
favoritism to select groups, by sign- 
ing large numbers of “fly-by-night” 
dealers and by several other 
methods, 

Walls cited as an example of 
maldistribution a case wherein 
conditions in a particular zone of 
one manufacturer became so bad 
with respect to distribution that 
the manufacturer made an inves- 
tigation. 

“As a result of this investiga- 
tion,” Walls said, “it was learned 
without too much difficulty that 14 
men in this zone, from the top 
down to the district managers, were 
accepting gifts and money from 
dealers to obtain additional auto- 





mobiles. 
* * * 





Protects Floors 


Does away with mess on show room floor, 
Fits snug under car — catches all Grease 
and Oil Drippings. Snap on easy, made 
of Grease-Proof Material, Guaranteed. 
Price only $12.00 each—3 for 00, 
make of Car. Order Today. 
PRANK DB. JACKSON, JACK-BILT CORPORATION 
906 Contre! Street Kenses City 6, Me. 


- A NOTHER investigation was 

made in a different section of 
the country by the same manufac- 
turer and it was found that the 
zone manager was requesting and 
receiving a bribe to get certain 
dealers additional cars.” 


4 


I don’t believe the manu- | 


| 


“I might further add that to 
my knowledge, I know of no other 
manufacturer who has ever at- 
tempted an_ investigation.” 
Factory pressure got a going- 
over from Walls when he said: “I 
think it is wrong when a manufac- 
turer exerts undue pressure for its 
dealers to sell all new cars in the 
same month in which they are 
received. This has brought about 
an unnecessary discount on new 
cars and has, also, caused a lot of 
dealers to bootleg their automo- 
biles. 

* * * 

“«\ENTLEMEN, I say to you with 

all the strength at my com- 
mand that dealers are ready to re- 
bel against the car manufacturers 
for the treatment being received 
and inequities being perpetrated by 
the car manufacturers.” 

Walls, in addition to being a past 
president of the Dallas and Texas 
dealer associations, was a dealer 
member of the OPA advisory board 
during the war, and later took an 
active part in the battle for the 
removal of OPA controls. 

He has been a Pontiac dealer 
since 1943, and prior to that spent 


21 years with GM in various ca- | 
several | 


pacities. He was for 
years operating manager of GM’s 
Motors Holding division in New 
York. 


Walls was followed at the po-| 


dium by Herbert M, Gould of De- 
troit, general manager of _ the 
Motors Holding division, who pre- 
faced his address with a reference 
to Walls’ remarks by saying: 

“If I have any criticism of Irv- 
ing’s remarks, it was his not spend- 


ing more time on how the dealers| 
state groups! 
should think twice before injecting | 


can cooperate. All 


themselves into factory-dealer re- 
lations.” 

Gould pointed out that GM, for 
one, had a special council in 
which dealers could iron out 
their problems, and added, “Let’s 
hope the time will never come 
when factory and dealer groups 
can’t sit down and work out 
problems fairly and equitably to 
both.” 

R. S. Armacost of Kansas City, 
NADA director for Missouri, -pre- 
ceded both Walls and Gould. He 
reported that 80 percent of the new- 
car dealers in Missouri were mem- 
bers of the state association. 

* * * 


T THE noon luncheon of the 
convention, M. R. Darlington jr., 


Tucker Libel Suit 
Asks $5 Million 


CHICAGO.—Preston Tucker filed 
a $5,000,000 damage suit against 
Collier’s magazine last week in 
superior court. 

He charged damages by that 
amount in an article by Lester 
Velie entitled “The Fantastic Story 
of the Tucker Car,” appearing in 
the June 25, 1949, issue of Collier’s, 
and by posters headed “How Tuck- | 
er Made a Sucker Out of America” | 
used in connection with promotion | 
of the article. 














PLANNING DETROIT OUTDOOR AUTO SHOW —Display space for Detroit's first auto 


show since 19 


40 was drawn by dealer association and factory representatives at a luncheon 


meeting given by Detroit Automobile Dealers Assn. Paul Graves, DADA executive vice- 
president, and Stuart Hanson, chairman of the show committee, emphasized that this show, 
June 30-July 4, at Red Run golf club in conjunction with the Motor City Open, provides 
an exceptional opportunity for Detroit to once again assume its rightful place of leadership 
in staging spectacular auto shows. K-F dealers were fortunate in drawing an extra display 


location when their name was pulled out of a hat. 
the new Henry J. 


will be utilized to displa 


It is believed that this extra space 
, which was not entitled to individual display 


space under normal conditions, since drawings were based on 1949 registrations. Left to 


right: Dave Barnett, 
Courtney, director, and Hanson. 


managing director of the Inter-In- 
dustry Highway Safety Committee, 


urged all dealers to support high | 


school driver training programs. 

Roberto de la Rosa, cultural 
;agent for the Mexican government, 
| was the dinner speaker. Convention 
| activities were engineered by James 
A. Gorman, MADA manager. Sid- 
|ney Weber of St. Louis headed the 
| convention. 

Charging that makers are aware 
lof which dealers are bootlegging 
|ears, Walls said that “manufactur- 
ers can and do increase or decrease 
|your quota, regardless of potential, 
but they tell us that they cannot 
cancel a ‘bootlegger’s’ franchise, or 
even interfere with his quota, So 
he goes merrily along selling cars 
to used-car dealers.” 

* * * 


N DECLARING that manufac- 
turers contribute to bootlegging 


Walls said he would be glad to fur- 
nish proof of the statement to any- 
}one who might be interested. 

“There are too many execu- 
tives and junior executives,” he 
said, “who have dealer friends 
and have shipped additional cars 
to them purely on a friendship 
basis, which, of course, is mal- 
distribution.” 

The overstocking of some dealers 
at the expense of others is another 
malpractice by manufacturers 
which contributes to bootlegging, 
Walls charged. 

The factories are also to blame, 
he said, for signing so many “fly- 
by-night” dealers, most of whom 
“had little, if any, retail experience, 
and so resorted to bootlegging.” 

+ * + 
Wass charged that some man- 
ufacturers also signed 944dition- 
al dealers in metropolitan areas 
back in 1947, using as a reason their 
belief that supply was catching up 
to demand. 

Dealers knew there was still a 
critical shortage of new cars at 
that time, Walls said, and so did 











Walls said other manufacturers 
would find similar conditions, if 
they made investigations. He asked: 
“Isn't it a pity that this particu- 
lar manufacturer waited for over 
four years before finally starting 


ACCEPTING FORD'S PEABODY AWARD—In 
for the Ford-sponsored television program, 
(third from left), a director of Ford 


New York to accept a Peabody radio award 


"United Nations in Action,"' William Clay Ford 
otor Co., chats with leaders in radio and journalism 


who officiated at the presentation. Left to right are Edward Weeks, editor of the Atlantic 


Monthly; John J. Karol 
John &. Drewry, dean of the Hen 
The program, ea P 
during sessions cf the UN General Assembly 


president of the Radio Executives club of New York; Ford, and 
W. Grady School of Journalism, University of Georgia. 
roduction of Columbia Broadcastin 


System, was sponsored for 10 weeks 


in New York. It was cited as the outstanding 


television program In the reporting and interpretation of news. 


former president of DADA; Charles Dalgleish, president; 


iby favoritism to a select group, | 


Dan R 


the factories, “so this excuse will 
not stand up.” 

Walls also accused a large 
manufacturer (GM) of playing 
“right into the hands of boot- 
leggers” by removing territorial 
security clauses from dealer con- 
tracts. 

Walls said that he did not think 
that territorial security clauses stop 
'a dealer from buying where he 
pleases, selling where he pleases, 
or seeking patronage of any cus- 
tomer. 


* * * 


gues clauses only make a dealer 
pay a part of his profit to the 
dealer in the territory where the 
car is sold, Walls said, and are con- 
sequently as fair to one dealer as 
|they are to another. 

“If GM and other manufactur- 
| ers who are not now using ter- 
ritorial clauses feel that they are 
beneficial to dealers, why don’t 
they take it to the supreme court 
of the U, S. as a test case,” Walls 
| asked. 

He lashed out at the insecurity 
of one-year contracts for dealers, 
and condemned the practice of co- 
operative advertising, asking: 
“Aren’t the manufacturers able to 
| advertise their own products? Look 
at their financial statements and 
the answer is obvious.” 

Factory freight charges were 
blasted by the Dallas dealer, and 
he called for the same discount on 
automatic transmissions that deal- 
ers receive on new cars, 

+ > * 

VER-PRODUCTION of cars and 

bad model cleanups have caused 
many dealers to go broke over the 
years, Walls said, because factories 
do not share proportionately the 
losses caused by these conditions. 


Manufacturers’ policies on 
parts, accessories and seat covers 
were also attacked by Walls, as 
was the practice of many fac- 
tories of holding back part of 
dealers’ discounts and not giving 
back this money until the early 
part of the following year. 


As an example of factory coer- 








cion, Walls recalled that in De- 
cember, 1948, “after considerable 
pressure” from the factory, he pur- 
chased 200 sets of wheel trim rings 
at the full factory price of $6.05 
a set, although he knew the rings 
would soon be obsoleted because 
Pontiac was changing its wheel 
sizes, Consequently, Walls said he 
lost $1,200 while “the factory made 
its full gross.” 


Gourd Color 


26 Speedway Mercurys 


Painted Yellow 


INDIANAPOLIS. — The Mercury 
pace car and the 25 other Mercurys 
assigned to officials at this week's 
500-mile race will all be painted 
“Mirada yellow.” 

The brilliant yellow, copied from 
a Mexican gourd of that name, is 
a standard 1950 Mercury converti- 
ble color and has been adopted as 
a theme on all Speedway cars used 
by officials. 
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Annual Raise Is Granted .. . 


GM Hopeful of Peace 
With Labor Till ’55 


(Continued from Page 1) 


GM contract expires, the corpora- 
tion’s employes will be drawing 
base pay of $1.76 an hour. 
a - > 

THER contract features winning 

unstinted praise from Wilson 
and Reuther were the $100-plus 
pension plan, expanded insurance 
benefits and a new type of modified 
union shop. 

GM’s pension setup will give fully 
eligible retired workers pensions 
ranging up to $117.50 a month if 
Congress acts to boost social-secur- 
ity payments. The UAW’s contracts 
with Chrysler, Ford and Nash 
freeze the pension payments at a 


$100 ceiling, including social secur- 


ity. 

Over the five-year GM _ span, 
the corporation vows to donate 
the same $1.50 per worker per 
month into the pension fund 
whether social-security payments 
are hoisted or not. This commit- 
ment corresponds to the Nash 
funding scheme, but differs from 
the “level cost” arrangements at 
Chrysler and Ford. The latter 


two makers may decrease their | 
funding costs, should the govern- | 


ment’s pension share be enlarged. 


The corporation will pay half of 
the health insurance premiums for 
families of its workers, as well as 
the workers themselves. Life in- 
surance and sickness-and-accident 
benefits are also higher than those 
under the old agreement. 

* 7 + 


ENERAL MOTORS bowed to} 

rank-and-file sentiment in 
granting the UAW a partial union 
shop. Last February GM workers 
had overwhelmingly endorsed the | 
union-shop demand in_ elections | 
conducted under the Taft-Hartley | 
law. 

Non-union workers, when the} 
new pact takes effect, need not) 
join the UAW to retain their jobs. | 
Union members, however, must re- | 
main members as a condition of 
employment. Newly-hired employes 
must join after their probationery | 
period, but may drop out a year 
later. | 

The UAW enjoys total union | 
shops at but two auto makers— 
Ford and Kaiser-Frazer. 

Both Reuther and Wilson 
voiced enthusiasm over the “an- 
nual improvement factor” raise— 
a plan devised by GM in 1948 to | 
compensate workers for techno- 
logical progress and to better 
their standard of living. 

As a result of the four-cent “im- 
provement” wage hike, the GM 
agreement is the only one in the| 
UAW’s “fourth round” giving work- | 
ers a pay increase. The “improve- 
ment” raise granted in 1948 and 
1949 by GM was three cents an} 
hour. 


+ * * 


RSUTHER took the opportunity 
of the GM settlement to lam- 
baste Chrysler Corp., where a 100- 
day strike was recently concluded. 

“It is unfortunate that in recent 
months a major competitor of Gen- 
eral Motors Corp. did not see fit | 
to meet its responsibilities in the 
same way and as a consequence 
forced upon its workers and the | 


| 


GM Pact Seen Aiding 
Trend to Lower Prices 


DETROIT.—No reversal of the 
trend towards lower new-car 
prices was anticipated last week 
despite the sizeable boost in | 
labor costs undertaken by Gen- | 
eral Motors through the new 
UAW-CIO contract. Like Chrys- 
ler, Ford and Nash, GM was ex- 
pected to absorb its five-year 
welfare and wage-raise costs 
without raising vehicle prices. | 
(See Automotive News, May 22.) | 

Continuance of the GM cost- | 
of-living wage plan, observers 
noted, foretold future price re- 
ductions if decreases in the cost 
of living dictate lower GM pay 
rates. Thrice under the old con- 
tract, GM trimmed prices in con- 
junction with enforced cuts in 
employe cost-of-living pay al- 
lowances. 














community a long and_ costly 


strike,” he declared. 

For its part, Chrysler had re- 
peatedly charged toward the lat- 
ter stages of the strike that the 
shutdown was being lengthened 
by the union to bolster the GM 
demands. 

Highlight of more than 30 non- 
economic improvements made in 
the GM contract was a provision 
giving the GM-UAW umpire the 
power to award back pay to work- 
ers he finds were unjustly disci- 
plined as a result of wildcat strikes. 

* + * 
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DEALER RONAN GREETS SNYDER—Edward 
J. Ronan, president of the Philadelphia Auto- 
mobile Trade Assn., is shown with John W. 
Snyder, secretary of the treasury, at the cham- 


ber of commerce dinner inaugurating the 
U. S. savings bond independence drive in 
Philadelphia. 





fits accruing from the new contract 


HE settlement came as a sur-| amounted to 19 cents an hour. 


prise to most Detroit labor ob- 
servers, many of whom had pre-| 
dicted long-drawnout negotiations | 
because of the union’s ambitious | 
31-cent package demand. Reuther | 


estimated that the immediate bene- | 





(That GM negotiations would 
be settled short of a strike was 
forecast in the May 15 issue of 
Automotive News.) 

Terms of the agreement were an- 
nounced jointly by Reuther and 


Harry W. Anderson, GM personnel | 
vice-president. 

Hudson, plagued by a string of 
quickie wildcat strikes, lashed out 
at its UAW Local 154. After the 
second in a series of three stop- 
pages within a week's time, the 
company accused local-union offici- 
als of being “unwilling or unable 


to control their members.” 
* 


Sluggings Fail to Halt 


Toledo UAW Revolt 

TOLEDO.—Rebel leaders in the 
Toledo UAW-CIO kept up their 
“oust-Gosser” campaign last week 
despite two sluggings and an al- 
leged “whitewash” by Union Presi- 
dent Walter P. Reuther. 

For the first time, meanwhile, 
Richard Gosser planned to testify 
before justices trying the fraud 
lawsuits against him and the ad- 
ministration of Toledo Local 12 of 
the UAW. Gosser is a UAW inter- 
national vice-president and_ the 
dominant figure in the auto union 
here. 

Claiming a Gosser supporter 
slugged them on the street were 
Carl Schick and Harold Billheimer, 
heads of two anti-Gosser units of 
Local 12. They planned assault-and- 
|battery charges against the assail- 
ant. 

That Reuther wants to cover up 
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the Toledo situation was alleged 
by other Gosser critics, including 
Randolph Gray, Local 12 financial 
secretary, and Richard Lazette, di- 
rector of the Toledo CIO council. 
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| HUDSON—'49 Commodore (6) conv., $1,- 
e e 485; Super (6) 2-dr., $1,255. | 
KAISER—’47 4-dr., $460. 
sed-Car Auction Prices | iixcotx 0s 'coie sn. 
MERCURY—’'50 4-dr., $2,095. ‘49 4-dr., 
$1,550; conv., $1,530*. '40 2-dr., $375. 
| NASH—'48 (600) club coupe, $950. °46 
(Continued from Page 17) Ambassador 4-dr., $465. 
OLDSMOBILE—’'50 (98) Deluxe 2-dr., 2 
DeSOTO—'49 4-dr., $1,515. , Pickup, $570. ‘47 SD (8) 4-dr., $800, at $2,715*; (88) conv., $2,665*. "49 (88) 
FORD—'50 Deluxe (8) 4-dr., $1,675, $1,-| §780. '46 SD (8) 2-dr., $710, $680;| 2-dr., $1,875; (98) 4-dr., $1,780. '47 (6) 
595; 2-dr., $1,735, $1,765; Deluxe (6)! sedan delivery, $590. 2-dr., $1,050. '46 (6) 2-dr., $910. 
2-dr., $1,660, $1,410. °49 Custom 4-dr., | HUDSON—’50 Commodore (8) 4-dr., $2,- | PACKARD—’'47 Clipper (6) 4-dr., $830*. 
$1,245, $1,315, $1,225, $1,125; 2-dr., $1,-| 1857. PLYMOUTH—'49 SD club coupe, $1,305; 
270. '48 2-dr ,.$915, $775; station wagon, | KAISER—'48 Deluxe 4-dr., $750. 4-dr., $1,105, $1,120, '48 SD 4-dr., §1,- 
$900; conv., $905; half-ton pickup, $755. LINCOLN—’46 4-dr., $640 | 075, '47 SD 4-dr., $700, $920. 
‘47 SD 2-dr., $700, $745; conv., $745. MERCURY 49 club coupe, $1,375, ‘48 |PONTIAC—'50 (8) conv., $2,500*; Chief- 
"46 station wagon, $650; club coupe, | - -dr., $1,075. . r 7 = tain (8) Deluxe 4-dr., $2,330*; (6) De- 
$805. '41 2-dr., $185. '40 2-dr., $210. | seamen "47 (600) 4-dr., $740. ‘46 Ambas-| Xe, 2-dr., $1,995. '48 (8) 2-dr., $1,025, 
FRAZER—'47 Manhattan 4-dr., 2 at $650.| sador 4-dr., $480. otra sen es cone. Teaee. 
HUDSON—'48 (8) club coupe, $1,095. | OLDSMOBILE "50 (98) 4-dr., $2,420*; | PO) "ay Com = a =" $1,- 
MERCURY—'50 sedan, $1,995, $2,150, $1,-| (88) 2-dr., $2,220. "49 (98) 4-dr., $1,-| witgyg Go yospeter Seibert 
$06. oa a coupe, $1,350, $1,225, ‘41| 940%, '48 (76) conv., $1,750; (98) conv., . “$650 eepster, $915°, ‘47 station 
“Dead: ZE.GE0*. (St (OS) socanct, S2,100'; 4-a.. eee eae campaign, the Automobile Dealers Assn. in 
OL obiLE—'s0 (98) 2-dr., $2,645. ‘49 $1,150"; (66) sedanet, $960. ‘46 (76)) . 
sedanet, $1,485; (98) conv., $1,925, ‘4s ota See $900. a in te MASON cITY, IA. cars to the airport for the destruction ceremony. 
(98) 4-dr., $1,390. Y —'48 Super (8) 4-dr., ,2107. ie , 
PLYMOU ) $18 SD 4-dr., $1,790, '49 SD | PLYMOUTH—'49 SD 4-ar., $1,575, $1,500; jane Used Car Auction. Sale every | 
-dr., $1,385, $1,350. '48 SD 4-dr., $965, | club coupe, $1,470; 2-dr., $1,420. '48 SD | Wednesday. Prices are for sale of May 17.) | 
$46 SD 4-dr., $600. . 4-dr., $1,225, $1,070, $1,060, ‘47 SD a sunt. Sold 131 units out of | 
PONTIAC—’49 sedan, $1,630, $1,550, $1,-| _4-dr., $860, '46 Deluxe 4-dr., $675. eune 66 baser 4-4 2355. “48 RM 
670, '48 sedanet, $1,190, $1,075; Deluxe |PONTIAC—'50 Chieftain (8) conv., $2,-|'™\)0) 1 285. 47 RM” $2,: 08. 
(8) tr, $1,225; ‘conv., $1,165, ‘46| 700%; 4-dr., $2,490*; (6) sedan delivery,| © r., $1,285. 4-dr., $1,095, °46 
sedan . 41 sedan, $335. : $1,375. '49 Chieftain (8) 4-dr., $1,700t; wn notni $1,005. 
STUDEBAKER -'49 Champion 4-dr., §1,-| (6) club coupe, $1,650, '48 SL (8) 4-dr., | CHEVROLET——50 FL 2-dr., $1.670; half- 
450, '47 Champion club coupe, $730. 4z| $1,300; (6) sedanet, $1,200. "47 SL (6)| ton. Pickup, $1,175. 49 FI. Deluxe 4-dr., | 
Champion 4-dr., $275. sedanet, $1,175, $1,075; club coupe, $1,-| $1360 S400; i-dr., $1,200, "48 FL.| LOCKPORT, N. Y.—I 
MISCELLANEOUS — ‘46 GMC half-ton| 125. '46 Torpedo (6) club coupe, $950. ae “31,100, $i a’ ie Pal , N. Y.—In conjunc- 
pickup, $460. STUDEBAKER—’'48 Commander 4-dr., $1,- oar. 10 ‘a Sen” 155, os 0; M| tion with May’s national car safety 
ee age, Cuammen 6-dr.,_ 9800. HRYS ; “s Wanders tae |month, the Lockport Automobile 
WILLYS—'49 (4) Jeepster, $950°. ‘48 (4) | CHRYSLER—'48 Windsor 4-dr., $1,100. ’ 
ALBANY, }, Se %-ton pickup, $600. et y om, _$1,330. ‘48 Custom| Dealers Assn, recently staged a 
(Tim Anspach’s Dealers Auto Auction. a 48 Custom fdr syso COPY $1.98. | giant bonfire of unsafe cars follow- | 
ee ee fe eee DENVER FORD—'50 CD (8) 2-dr., $1,690*, ‘49,ing a “junker parade.” 
2- . 5 os 
(Sientty’ dowawara market due io | (Denver Auto Auction, ine, sate every | Cum ih aSl a Quis” gfas, | Rumbling, creaking and rattling 
Greeping retail trade in first halt of | Tuesday at Engrewood, Colo, brices $810; 4-dr., $775. “46 SD (8) 2-dr., $760.| Old autos were towed through the 
month, Extra-clean units held steady, for sale of May 16.) FRAZER—’51 4-dr 2.175* ‘49 4-d 
but new cars were off as much as $50 (Prices up slightly, demand = very $1,560 = -dr., $2, : “dr.,| business district before the fire 
on some models. Prewars were above strong.) ake’ aon ° | . Crow hered to 
the previous weck's levels, ‘and trucks | BUICK--’49 Super 4-dr., $1,660, $1,835, '48 | KAISER—'49 4-dr., $1,325. 48 4-dr., $740, | was held ds gat 
’ , ‘47 Super conv., $1,- | .. $610. | witness the unusual parade. 
sold better than any time this year. se CORY, GaSe St wee + 030, | MERCURY—'50 2-dr., $2,055, $2,000; 4-dr 
pibeld, Staite out ot 108 offerings.) | 139; Super car, $045, $1010, $1,000. | MERGE My cons “si.t95” 8 “| After the bonfire’s flames died 
7 ae 4-dr., 400°; Super -dr., . Y 5. : > *% ’ . . 
sedanet, $2,260; Special oa $2,000, Me CADILLAC—'50 (61) 4-dr., $3,475, °41 NASH “50 Fy Pe , $1,555; A» out junk dealers removed the rem- 
Special ‘station wagon, $2,010; RM 4-dr.,| (62) 4-dr., $610. ; Seren ors $2,000". "46 (600) 2-dr., nants. Salvage cash was turned 
Sedanet, $1,200"; Buper ds 61,200, "46 CHEVROLET —'50 FI. Deluxe 2-dr.,. $2.- | oy DSMOBILE—'50 (88) 4-dr,, $2,200. '48|0Ver to Lewiston Trail Boy Scout 
RM conve $1,070. "41 Super 4-dr., $490, | $1,725, 49 BL Deluxe 2-dr., $1,325, $1,- (98) jcony., $1,475; (78) 2-dr., $1,190. | council, reports Jerry Edwards, 
CADILLAC—'49 (62) 4-dr., $2,775*. 390. "48 FL 4-dr., $1,180; station wagon, |, S48) 2dr, $1010 $1,870, $1,700, |Chairman of the safety drive, and 
CHEVROLET—'49 SL Deluxe club cou $1,120, '47 SM 2-dr., $795, $850, $925, |" Ot): “aaa 'a7 aD’ a ar’ Gotan | rene L. Sh iati 
be, , 2 ‘an 4 48 SD 4-dr., $835. '47 SD 4-dr., $910. radford L. erwood, association | 
$1,450, $1,380. 48 FL aerosedan, $1,210; | $990, $1,015, $1,020. '46 2-dr., $830. 42) ra sea 
SM 4-dr., $1,200, $1,175; FM conv., $1,-| FL aerosedan, $465. '41 4-dr., $415, $440, pee 0 Pe ai8) 2-dr., §2,- Wea an 
150; 1%-ton’ horse van, $1,175, 41 FL a Lh, $540; conv.,) fig. on cde" $3.006°" "47 OL (8) 4-dr., | e “junker parade” highlighted 
aerosedan, $1,030; SM 2-dr., $875. ‘46 . -ar., » ou. 735. P : 
FM 4-dr., §880; FM 2-dr., $770, $765. | CHRYSLER — '48 Windsor 4-dr., $1,385; | wTUDEBAKER — ‘49 half-ton pickup, ‘the "association's efforts during the 
'41 MD 2-dr., $460. '40 MD 2-dr., $310.| Town & Country conv., $1,150, ‘46 high-] gego*, "48 Commander 4-dr.. $950° month to promote safe cars for safe 
CHRYSLER—'47 New Yorker 4-dr., $1,200. | lander 4-dr., $975; New Yorker 4-dr., , Ge ; driving. 
DeSOTO—'49 Custom conv., $2,025. $875. ~ 
DODGE—'50 Coronet club’ coupe,, $1,975. | DODGE —'48 Custom 4-dr.,._ $860, $1,105, DETROIT Prior to the event, the dealers 
‘49 Meadowboork 4-dr., $1,550. "47 Cus-| $1,160, °46 Custom 2-dr., $800. (Apteco Auto Auction. Sale every Wed-| ran a@ series of advertisements in 
tom 4-dr., $1,175; Deluxe 4-dr., $900.| FORD—'50 CD (8) 4-dr., $1,700"; (8) Jn ‘ ; ay | 
"46 Custom 4-dr., $605. ‘41 Custom club| half-ton pickup, $1,115. ‘49 station yy ‘none = a cat ob o | local papers with slogans “Check 
coupe, $420. | wagon, $1,500; Custom (8) 2-dr., §$1,- offerings.) ‘ | 
FORD—'50 Deluxe (8) 2-dr., $1,660, $1,-| 095, $1,295, $1,300°, 48 (8) a-¢r.. $860, BUICK — 48 RM 4-dr., $1,300, $1,050: | 
650. ‘49 station wagon, $1,260; Stand- $935, $945. °47 (8) 2-dr., $710, $780. "4 Super 4-dr. 1,250. °47 conv., $1,285. M ] P d 
ard (8) 2-dr., $1,150, ''48 (8) %-ton| (8) 2-dr., $655, $665, $705. $1,205, $1 sooe $1,080, °41 eitee tae enge romote 
regents AL a NTE eaten ae $460. 
CHEVROLET—'49 FL Deluxe 2-dr., §1,- B Ch ] 
420. ‘48 FL aerosedan, $1,160. ‘47 FL » J evro et 
aerosedan, $1,025; SM 4-dr., $835. ‘46 , | 
= FM club coupe, $795, $785. ‘41 SD 2-dr.,| _DETROIT.—-Promotion of F. C.| 
prone, $225, $385. °40 SD 2-dr., $425. Mengel, manager of the southwest 
CHRYSLER -—-'47 Windsor 4-dr., $1,080 . f Ch 1 i 
DeSOTO—'41 conv., $475. region 0 evrolet, with headquar- 
DODGE--'41 Deluxe 2-dr., $400. ters in Dallas, was 
FORD—'49 half-ton pickup, $750, $715, 

! $750; station wagon, $1,230. ‘47 conv., —— here 
$1,025; SD 2-dr., $865. 46 SD 2-dr. y W. E. Fish, 
$755. ‘41 club coupe, $375, $260, $225. | Chevrolet general 
'39 2-dr., $335, | 

KAISER—'47 4-dr., $670. lidar rg tel 
LINCOLN—-'40 Continental conv., $1,200. Menge! has been 
MERCURY—'49 4-dr., $1,505*; 2-dr., $1,- with General Mo- 
460*, $1,430*, '47 4-dr., $965. 
FULL NASH—-'46 Super 4-dr., $680. oo + 
OLDSMOBILE—'41 4-dr., $400. e with Saee 
PLYMOUTH—'49 SD conv., $1,610. been ev- 
PAGE ADS IN PONTIAC—'48 (8) 2-dr., $1,385t, ‘47 (8) rolet. 

2-dr., $1,060, $890. Fish 1 
BG Ae STUDEBAKER ‘49 Commander 4-dr., Bg dag an- 
$1,250*. ; nounc e pro- 
RIAL Y MILE y ‘ray | &. ¢. Menge motion of two 
GUARANTEE iN PHILADELPHIA /zone managers in the Chevrolet 
(Tom Hamilton-Lou Green. Sale every | organization. R. G. Schulte, who 


Amalie pays the 
entire cost! 





Full page Saturday Evening Post ads spark 
plan that will increase service sales and help 
sell cars for any car dealer! Read how 
Amalie is selling oil by selling your customers! 


POST ADS sell your customers! 


Every ad features a man who services cars. It’s 
the dealer who tells the sensational story of ‘Oilier 
Oil’ to the Post’s 3 million car-owning families. 
Amalie ads sell the quality of your service! 


2 e GUARANTEE sells cars and service! 


Your name heads a 30,000 mile guarantee on the 
lubricated parts of your new cars. You maintain the 
important contact with the car owner. You are 
covered by our master guarantee. After the car is 
sold, the customer must use only Amalie Pennsyl- 
vania Motor Oil and Amalie Lubes, to keep the 
guarantee in effect. Result—he comes to you for 
service as well as lubrication! 


Call your Amalie 
Distributor Now! 


AMALIE DIVISION 
L. Sonneborn Sons, Inc., New York 10, N. Y. 
Refineries: Petrolia and Franklin, -Pa. 
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DEALERS IN LOCKPORT, N. Y., BURN JUNKERS—As a part of the May national safety 





Monday. Prices are for sale of May 15.) | 
(Sold 109 units in absolute auction.) 


BUICK—'49 Super sedan, $1,775*, $1,790*, 
$1,835*. '48 Super sedan, $1,465. ‘47 RM 
sedan, $1,100. '46 Super sedanet, $1,000, 


$925. '41 Century sedan, $675, $445. '40 


Special sedan, $435, $490. 


CHEVROLET—'49 SL Deluxe club coupe, 
$1,540, $1,500, $1,510. ‘48 FM sedan, 
$1,125, $1,080, $1,170, $1,135, $1,145, 


$1,160, $1,120, $1,210. 

$1,050, $975, $925, $930, 

‘46 FM sedan $985. 
CHRYSLER-—'49 Windsor club coupe, 


’47 FM club coupe, 
$1,085, $1,040. 


$1,- 


900. '47 New Yorker club coupe, $1,250. 
‘42 Windsor sedan, $485. 

DeSOTO—'49 Deluxe club coupe, $1,770. 
‘47 Custom sedan, $1,100. 

DODGE-—'47 Deluxe sedan, $1,020. ‘46 
Custom sedan, $980. 

FORD—'50 Deluxe sedan, $1,590, $1,610, | 
$1,585, $1,560. "49 Custom 2-dr., $1,310*, | 
$1,300, '46 SD 2-dr., $750. 

FRAZER—'47 4-dr., $810. 

HUDSON—’49 Super (6) 2-dr., $1,200, $1,- 
290. ’°48 Super (8) sedan, $1,100. 

NASH—'49 (600) sedan, $1,300, $1,240. '48 
(600) sedan, $965, $990, $935. ‘47 Am- 
bassador sedan, $810. 

OLDSMOBILE—'49 (88) sedan, $1,825, 
$1,800; (76) sedanet, $1,730. ‘48 (76) 
sedanet, $1,225, $1,250. '46 (66) sedan, 
$900. '41 (78) sedan, $530, $390. 

PLYMOUTH—'50 (P-19) 2-dr., $1,575. '49 | 
SD sedan, $1,435, $1,460. '48 SD sedan, | 
$1,115. °47 SD sedan, $1,085, $960. 

PONTIAC—’'49 Chieftain sedan, $1,755. '47 
SL (8) sedanet, $1,125, $1,105. ‘42 2-dr., 
$535. 

STUDEBAKER-—'49 Champion club coupe, 
$1,300. °48 Champion sedan, $1,065; 
conv,., $1,310*, '47 Champion sedan, $950. 


Cheaper Air "Freight 


WASHINGTON.—American Air- 
lines has requested permission of 
the Civil Aeronautics Board to in- 
stitute reduced airfreight rates on 
short notice. Joseph D. Boylan, 
the company’s director of cargo 
sales, said the reductions would 
stimulate the use of airfreight by 
western and southern’ shippers. 
Boylan announced that American 
will publish new proportional rates 
June 5. 


that city sponsored a parade of old, unsafe 


Junkers Paraded, Burned 
By Lockport (N. Y.) Assn. 


Your Car—Check Accidents” and 
“The Life You Save May Be Your 
Own.” 

Dealers who participated in the 
program follow: Don Allen Motors, 


|Bailey’s Nash, Harold Baes, F. W. 


Howell, Knapp Motors Sales, Brooks 


Motors, Lockport Motors, Lucien 
Motors, Inc., Lock City Motors, 
Nelson Motors, Middleport Sales, 
Mullane Motors, Claude Flagler, 


Shaw Brothers, Timkey Motors, 
Woodcock, 


Brazilian Plant 











| has been zone manager at St. Louis 
| since 1947, is being transferred to 
the Minneapolis zone. Thomas J. 
Hart, zone manager at Denver 
|}since 1947, is being transferred to 
| St. Louis to fill the vacancy created 
by Schulte’s move. 





Your Sales Staff Will 


Rolls 25 Chrysler 
‘Corp. Cars Daily 


SAO BERNARDO DO CAMPO, 
Brazil. (UTPS) — Twenty - five 
Chrysler, Plymouth, Dodge and De- 
Soto cars and trucks are being 
assembled at the Brasmotor plant 
here each day, company officials 
report. 

The factory, which opened last 
fall in this new industrial city, 15 
miles from Sao Paulo, maintains 
close connections with Chrysler 
|Corp., but is controlled by a group 
of Brazilian stockholders. 

Brasmotor, a Chrysler distributor 
since 1945, opened its assembly 
plant “as a partial solution of ex- 
|change shortages that have hin- 
|dered imports of assembled cars,” 
jaccording to Miguel Etchenique, 
|board president. 

Two hundred Brazilian employes 
are assisted by one Chrysler tech- 
nician and local specialists who re- 
ceived their training at the Chrys- 
ler plant in Detroit. 

By strategically placing dealers 
throughout its territory, Brasmotor 
has solved the problem of spare 
parts distribution that has long 
confronted Brazilians, says Etche- 
nique. 


Clark Elected 


A. P. Clark, owner of A. P. Clark, 
Inc. (Chrysler), Orlando, Fla., has 
been elected president of the 
greater Orlando chamber of com- 
| merce. 





WOULD YOU LIKE A SUCCESSFUL—INEXPENSIVE 


USED CAR CONTROL RECORD? 


A Simplified System That Will Contribute 
To Faster Turn-Over and Help Keep 
Your Mind Acute to the Trends, 


PLUS 
THE FINEST PROVEN AND MOST HELPFUL 


SALESMAN’S REPORT 


Know Every Day of All 


Units on Hand, the Sale Prices and All 





P.O. BOX 666 


Other Necessary Information 


MODERN METHODS ASSURES BETTER SELLING 


Write Today for Free Samples 


Modern Selling Methods, Inc. 


LOUISVILLE 1, KY. 
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Mich. Finance Bill 


Governor Due to Sign; Fixes Top Reserve at $30; | 
All Charges Must Be Specified 


LANSING.—Michigan’s Hittle 
bill, which places limits on auto 
financing charges and a $30 maxi- 
mum on dealer reserves, was passed 
by the legislature last week. 

It is expected that Gov, Wil- 
liams, who supported the meas- 
ure, will sign it within a few 
weeks. It would then become law 
90 days after the legislature ad- 
journs, 

The measure fixes finance charges 
at 6 percent on new cars, 9 per- 
cent on cars up to two years old 
and 12 percent for autos over two 
years old. 

A feature of the bill was a com- 


‘Unfair’ Ad Rates 
To Be Probed 
By NADA 


WASHINGTON. — Charges by 
Fred Haller, NADA president, that 
automobile dealers are paying 
higher advertising rates than other 
retailers will be investigated by a 
three-man committee. 

“Dealers who are charged na- 
tional display rates instead of local 
display rates, such as department 
stores enjoy, are paying, in many 
instances, twice as much as other 
retailers,” Haller said. 

He noted that “this discrimina- 
tion cannot be justified when the 
automobile industry, as a whole, 
represents one of the nation’s top 
advertising budgets.” 

The committee — J. M. Sanders, 





chairman, Washington; Fred G. 
Litsinger, Chicago, and Charles 
Schnurmacher, New York — “will 


develop some plan to attempt to 
correct this discriminatory adver- 
tising rate situation, which pre- 
liminary investigations reveal, ex- 
ists in many parts of the country, 
and particularly in metropolitan 
areas,” Haller promised. 


Chrysler Names 
Howard to New 


Sales Position 


DETROIT.—John H. Howard has 
been appointed to Chrysler’s newly 
created position of sales promotion 
supervisor of eastern regions. Pro- 





J. H. Howard E. R. Bergin 


moted from New York regional 
manager, his headquarters will be 
in New York City. 

Howard will have jurisdiction 
over Boston, New York, Syracuse, 


Philadelphia, Washington, Char- 
lotte, Atlanta and Jacksonville 
regions. 


His previous position will be filled 

by Edward R. Bergin, who has been 
a district manager in the New York 
region since June, 1948. 
, Howard, a native of Funkstown, 
Md., started with Chrysler in 1941 
as a Boston region district man- 
ager. 

Bergin, a graduate of William 
and Mary college, has been with 
Chrysler two years. 


NASH MAKES THE MOVIES—Owen McLean 


accepts keys to a new Nash from Gordon 


Phoenix, Ariz. Nash cars are used in several 


in Phoenix, 
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promise allowing finance firms to 
return up to $15 to dealers on the 
first year of a contract plus $1.25 
a month for the second year up 
to a total of $30. 

All contracts must specify all 
charges made for the transaction 





and no contract can be signed in 
blank, the bill states, 

The bill also prohibits the com- 
pounding of excessive interest rates, 
yet permits the dealer to loan new 
money; forbids finance companies 
from retaining all of the finance 
charges when contracts are paid 
up before maturity; provides regu- 
lations on insurance furnished by 
either the finance company or the 
buyer; requires notice to the buyer 
in case the car is repossessed; pro- 
vides for unreasonable seizure of 
cars and requires that repossessed 
cars be sold in the county where 
the contract was executed, and af- 
fords the buyer opportunity to pro- 
tect himself against a deficiency 
judgment in event the car is seized 
and sold at an unreasonably low 
price. 

The bill states that all dealers, 
finance companies and banks en- 
gaged in auto financing be li- 
censed through the state banking 
department. 

Frank Herrick, executive secre- 
tary of the Michigan Automobile 
Dealers Assn., said that the bill, in 
his opinion, will not hurt dealers 
in any way. 

An observer said this bill will 
not cause dealers who have been 
handling their own time sales to 
stop doing so. On the contrary, he 
said that some dealers who have 
not been handling their own paper 
may begin. 


Nash Sales Rise 
To 5,160 in First 
10 Days of May 


DETROIT.—Nash car sales for 
the first 10 days of May climbed 
54.3 percent above the same period 
in 1949, according to H. C. Doss, 
sales vice-president. 

Nash dealers delivered 5,160 Am- 
bassador, Statesman and Rambler 
models for the 10-day period re- 
ported, as compared with 3,342 cars 
for the same period in 1949, Doss 
said. 


Third Till Fall 
Foreseen by Buick 


FLINT.—Buick’s production plans 
should assure the GM division third 
place in the industry’s sales race 
at least through August, Ivan L. 
Wiles, general manager, reported 
last week. 

He said that 15,463 Buicks were 
sold at retail during the second 10 
days of May to bring the total for 
the month thus far to 33,842, a 40 
percent increase over the same pe- 
riod of 1949. 


Final Rites This Week 


For Frank Pierce, 49 
CHARLOTTE, N. C.—Funeral 
services were scheduled this 
week for Frank R. Pierce, 49, 
who died here late Thursday of 
head injuries sustained in the 
crash of a company plane here. 
Before assuming the Dearborn 
Motors presidency in December, 
1946, Mr. Pierce served as a 
General Motors vice-president. 














left), casting director of ‘Sound and Fury," 
leffryes, co-owner of Nash Phoenix Motors, 
scenes of the movie, which is being filmed 








L-M SERVICE PARLEY—Lincoln-Mercury's regional service managers attended a five-day 
conference in Detroit last week. Here they are shown with Joseph E. Bayne (seated, left), 


general sales manager; S. W. Ostrander (center), operations manager, an 


E. D. Longeneck- 


er (right), national service manager. Standing (from left) are: J. W. Dimmock, eastern 


York; C 


region, New 
-, a 


Los Angeles; 


G. Knudson, central region, Detroit; R. E. Sutherland, western region, 
Carlson, southern region, Atlanta; E. A. Brown, midwestern region, 
Chicago, and C. J. Fournier, assistant national service manager, Detroit. 








Willys Plans Dealer Contest; 
$908,307 Loss Shown 


TOLEDO.—Two national contests 
will be sponsored by Willys-Over- 
land this summer to bolster dealer 
promotion of the 1950 Jeepster. The 
first, for dealers, is a window dis- 
play contest. 

Top prize for the most effective 
Jeepster window display is a $100 
savings bond. Second prize is a $50 
bond and third prize is a $25 prize. 

Lyman W. Slack, distribution 
vice-president; William S. Venn, 
general sales manager, and Charles 
S. Dennison, assistant general sales 

manager will be judges. The con- 
test will close July 30. 

Each dealer will be required to 
submit a photograph of his dis- 
play. Judging will be done from 
the photographs submitted. 

General Electric portable radios 
will be awarded as prizes in Willys’ 


second national contest aimed at 


dealer-public participation. Dealers 
will conduct their own local con- 
tests. 

Prizes will be awarded to win- 
ning entrants in each dealership 
for their statements, in 25 words 
or less, relating their reaction to a 
ride in a Jeepster. 

There will be two such contests 
in college or university towns—one 
for the general public, the other 
for university or college students. 

Meanwhile, Chairman Ward M. 
Canaday reported Willys-Over- 
land suffered a loss of $908,307 on 
its operations in the six months 
prior to March 31, 1950, but ex- 
pects to reverse the trend. 

Canaday said last week that the 
company’s April production was 
the largest in 15 months, and that 
it resulted in a “greatly improved” 
profit ratio. 

Canaday blamed the company’s 
loss experience on a less active ex- 
port market and other factors, He 
said the company also, prior to 
the introduction of new models 
March 30, “contributed substanti- 
ally to assist dealers in liquidating 
field stocks in anticipation of the 
new models.” 

Employment at Willys-Overland 
is 37 percent higher now than 
it was when work on the new 
models began, he added, 

“Under the direction of Lyman 


Detroit Adcraft 
Elects Little 


DETROIT.—New president of the 
Adcraft Club of Detroit, beginning 
July 1, will be Henry G. (Ted) 
Little, executive vice-president of 
Campbell-Ewald Co. 

Other officers named by directors 
last week are John P. St, Clair, 
Detroit manager of Life magazine, 
first vice-president; John W. South- 
worth, Shell Oil Co., second vice- 
president; William Hendricks, Ra- 
dio station WXYZ, secretary, and 
Lawrence R. Nelson, Campbell- 
Ewald, treasurer. Harold M. Hast- 
ings continues as secretary-man- 
ager. 

New directors are Hil F. Best, 
publisher’s representative, and Wil- 
liam I. Denman, Denman & Better- 
idge, Inc. Named to fill a vacancy 
was N. F. (Shad) Lawler, Nash 
advertising and sales promotion di- 
rector. Reelected to the nine-man 
board was Ben F. Donaldson, Ford 
advertising and sales promotion 
director. 














W. Slack (named head of Willys- 
Overland distribution Feb, 1, 1950), 
our force of field representatives 
has been greatly increased and is 
giving additional cooperation to our 
dealers,” Canaday said. “Distribu- 
tor and dealer policies have been 
revised and contracts improved.” 

Canaday said Willys- Overland 
still had $23,865,825 in working capi- 
tal, compared with $24,366,212 a 
year ago, “despite heavy expenscs 
involved in preparation for new 
models.” 


K-F Stockholders 
Rebuff Critics 
At Reno Parley 


RENO, Nev.—Several proposals 
by dissident Kaiser-Frazer stock- 
holders were soundly defeated at 
the annual meeting held here 
May 16. 

The “anti-management” forces 
were led by Albert Brick, of Wash- 
ington, and Milton Lacks, of New 
York. Brick’s two proposed reso- 
lutions—asking for regular quar- 
terly statements from the company 
and an audit of the company’s 
books by auditors other than those 
employed by K-F—were beaten by 
better than 12 to 1 majorities, 

Lacks, criticizing the company’s 
management, proposed his own 
name and that of Lt.-Col. Kenneth 
O. Cuttle of Los Angeles as mem- 
bers of the board. The vote against 
these nominations was 3,472,000 to 
10,540. 

However, nomination of two new 
directors was approved by the 
stockholders. Sheldon R. Coons and 
Webb Wilson bring the board mem- 
bership to 12 from 10, 

* + * 


Ist Quarter K-F Sales 
Exceed $14 Million 


WASHINGTON. — First-quarter 
sales of $14,470,365 were reported 
by Kaiser-Frazer to the Securities 
and Exchange Commission last 
week. This compares with $17,540,- 
265 reported for the same 1949 
period. 

Production in the first quarter 
was 6,350 automobiles, against 12,- 
600 in the first three months of 
1949. 

Because of retooling operations, 
no cars were made in February, 
and the first 1951 Kaisers did not 
roll off the assembly lines until 
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Texas Launches 
Antitrust Probe 
Of 10 Refineries 


AUSTIN, Tex.—Texas Attorney- 
General Price Daniel has launched 
an antitrust probe of 10 major 
Texas oil companies which recent- 
ly uniformly increased gasoline 
prices by one-half cent a gallon. 

Purpose of the probe is to de- 
termine whether the increase indi- 
cates new actions or continued 
operations alleged in an antitrust 
suit the attorney general filed in 
February, 1949. The suit is now 
pending before a district court here. 

The pending suit charges the 10 
companies with violating the state’s 
antitrust laws by maintaining an 
artificial uniform tank wagon price 
on gasoline in Texas. 

Companies named in the suit and 
making the latest price increase 
are Arkansas Fuel Oil Co., Cities 
Service Oil Co., Continental Oil Co., 
Gulf Oil Corp., Humble Oil and 
Refining Co., Magnolia Petroleum 
Co,, Standard Oil Co, of Texas, The 
Texas Co., Sinclair Refining Co, and 
Phillips Petroleum Co, 

In charge of the new investiga- 
tion is Charles D. Matthews, head 
of the attorney general's antitrust 


division. 
+ * * 


Monopoly Charge Denied 


By Tide Water Chief 

NEW YORK.—William F. Hum- 
phrey, president of Tide Water As- 
sociated Oil Co. has denied mo- 
nopoly charges made in antitrust 
suits filed in Federal district court 
in Los Angeles by the Department 
of Justice: 

“We have no information or 
knowledge, except that gathered 
from news reports, relating to the 
institution of antitrust proceedings 
against seven integrated oil com- 
panies including Tide Water Asso- 
ciated Oil Co. on account of alleged 
operations in the Pacific Coast area. 
Until we have reviewed the com- 
plaint we may not comment on this 
proceeding. 

“However, this must be said, that 
Tide Water Associated Oil Co. has 
never engaged in any monopolistic 
practices nor has it ever conspired 
to restrain trade; on the contrary, 
it has always conducted its opera- 
tions in an ethical and legal man- 
ner and we are confident that this 
will be established at the trial of 
these proceedings.” 


Car Tire Prices 
Rise 2% Pct.; 
Trucks Up 5 


AKRON.—tThe prediction by tire 
executives a few weeks ago that 
boosts were imminent because of 
the rise in natural rubber quota- 
tions materialized last week. 

Goodrich, Goodyear, Seiberling, 
Firestone Dayton and U. S. Rubber 
marked up the tag on passenger 
car tires 2% percent, except second 
grades, and 5 percent on truck 
equipment, 

Some sources hinted that further 
boosts are in the offing. The price 
of natural rubber has risen 65 per- 
cent in the last six months, includ- 
ing a 25 percent increase in the 
last two months. The latest is the 
third ascent in prices since the 
price of crude started to climb. 


Mercer County (O.) Assn. 


Names Kerns President 

COLUMBUS, O.—Jack Kerns has 
been chosen president of the Mer- 
|cer County Automobile Dealers 
|Assn. Fred Wannemacher is secre- 
itary and Darst Robbins of Rock- 
ford is treasurer. 











RIDDING ROADS OF UNSAFE CARS—More than 500 people saw the jalopy parade and 


car bonfire held recently at Brookings, S. D. This program was sponsored by the Brookings 
Automobile Dealers Assn. as a part of the May ''Check Your Car—Check Accidents’ cam- 
paign. Dealer Forest Frie suggested the pian to the association. Sixteen vehicles were burned. 
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AUTOMOTIVE NEWS, MAY 29, 1950 


DEALERSHIP AVAILABLE 


ee 
EASTERN PENNSYLVANIA, now hand- 
ling leading independent make in an area 
considered the hottest in this part of the 
country. Extensive investments in other 
phases of overall development of the 
territory are the reasons for owner being 
willing to sell. Would prefer to retain 
50% interest but will sell out entirely. 
250-car deal, Agency established 10 
years. Own real estate on main U. 8. 
highway. Financing can be arranged. 
Box 4061, c/o Automotive News, De- 
troit 26. | 
SALE. “Biz 3” d ip inclusive | 
well located 200 car valuable, 35.900 | 
square feet, 2 story sprinklered facility. | 
$450,000-$150.000 cash $300,000 ten years | 
5%. Principal only. No brokers. Box 
4068, c/o Automotive News, Detroit 24 | 


DEALERSHIP WANTED 


FORD. Would like live dealership approxi. | 
mately 150-300 potential in lower half | 
U. 8S. All communications confidential. No | 
brokers. Box 4066, c/o Automotive News. | 
Detroit 26. 

100-150 CAR DEAL, GM only, midwest or | 
Pacific Northwest preferred. Should have 
no trouble over factory approval. Many 
years’ experience in the business. Might 
consider interest in larger deal with op- 
portunity to buy complete ownership. 
Box 4067, c/o Automotive News, De- 
troit 26. 4 a 

CHEVROLET OR RUICK 100-150 car deal. 
Small town. no blue sky, excellent per- 

bank. factory reference. Confiden- 


j 


USED CARS FOR SALE 


ANNOUNCING 


OPENING SALE 


WICHITA AUTO 
AUCTION 


Wichita Falls, Texas 


TUESDAY, JUNE 6, 1 P.M. 
RAIN OR SHINE 
And Every Tuesday Thereafter 
NEW MODERN PLANT 
DEALERS ONLY 


Top-Notch Auctioneers 
Elie Lam, Owner 
SHEPPARD FIELD CUTOFF 
Phone 3-2171 


sonal. 

tial. A. F. Tietbohl, Margaretville, N. Y. ’ 

A KEN SCHAEFER'S 
The Only Indiana 





"7 OR FORD DEALERSHIP WANTED. 
50-250 car contract in California, Ex- 


AUTO AUCTION 


caine ersonal and bank references. All 
replies serials confidential, Write Box In Continuous Operation Since 1943 
4076. c/o Automotive News, Detroit 26. EVERY THURSDAY 





* : Dealers Meet at the Cross-Roads of America 6600 N. Broad St. 


BUSINESS OPPORTUNITIES INDIANAPOLIS, INDIANA 





AUTO SALES—Franchise. Sales $140,000 Col, R. V. Martin, Auctioneer 
month: Northern Indiana; franchise cov- | 915 N. Illinois St. Phone Lincoln 5383 
ers three counties; attractive building 
12,000 square feet; business center; large 
sales rooms; complete ee depart- 
ment, arts; employ 44; excellent per- 
sonnel; "ton rent, six year lease; oppor- CHEVROLETS PLYMOUTHS 


s 
tunity for partners; total price reason- 
able, Apple Company, Brokers, Cleveland, 1948 Ss 
10@ cars available 


Ohio. 
AUTO SALES— WESTERN PENNSYL- || formerly used for Public Service 
Priced for Dealers 


VANIA. Now have General Motors car 
DUKE MOTORS 


franchise, fast selling truck; modern 
equipped; complete service, parts: attrac- 
48 0th Ave. Tel. LOngacre 3-3822 
NEW YORK 


tive sales room; two story brick build- 
ing; 8,000 square feet; seven living rooms; 
excellent personnel; sell with property. 
Apple Company, Brokers, Cleveland, 0. 


DEALER SERVICES _ 
INVENTORY SPECIALISTS. Parts and 
accessories inventories taken accurately, 
economically and quickly in Michigan, 
Tllinois, Indiana, Ohio, Pennsylvania and 
New York, Talbot’s Automobile Dealers 
Inventory Service, 4690 Newport, Detroit 
13, Mich. Phone Valley 2- 9377. 


AUTO EMPLOYMENT "SPECIALISTS. 
Serving both employers and employes. 


AUTOMOBILE 
AUCTION 


EVERY FRIDAY — 11 A.M. 
17§ Car Average 


Sales. service. parts, office and manage- w a” 
ment. Inquiries solicited. Cardinal] We have —— sold an average 
0 New York City. cars per sale the day we started. 


Agency, 505 5 Avenue, 
% USED CARS FOR SALE 


—AUTO— 
AUCTION 


a 





Strictly a 
Dealers Buy — Dea Sell 
GEORGE LAWSON and BUD FENNEMA 


Owners 
Dutch Stuart, Auctioneer 


Dyer Auto Auction 


PHONE 4111-4051 
Res. Lansing, Ill. 730 or 107R 


BEDFORD, PA., 
AUTO AUCTION 
Every Tuesday—! P.M. 

DEALERS ONLY 

Bedford Fair Grounds 
Route 30 
Bedford Turnpike Intersection 


HORSEHEADS, NEW YORK 
EVERY FRIDAY 


—At— 


DANVILLE, PENNA. 
EVERY WEDNESDAY 


LARGEST PENNSYLVANIA 


AUTO AUCTION 


EVERY PRIDAY NOON 


in the Heart of Lancaster County 
LOW MILEAGE, CLEAN CARS 


FOR DEALERS ONLY 
located 6 miles North of Lancaster, Pa. 


MANHEIM AUTO SALES 
& AUCTION, INC 


Phone 202-W4 


You will always find real action at 
both these auctions. 


R. D. WEST, Prop. 


E. Johnson Tex Rickard 
Auctioneers 


Jos. 





ATTENTION DEALERS 111 


At Greatly Reduced Prices 


1947 CHEVROLET - FORD - PLYMOUTH 
4 DOOR SEDANS 


Excellent Bodies -:- Good Motors 


All Cars Formerly Used for 
Cab Service in Phila. 








WHEELING ILLINOIS 


ite: AUTO AUCTION 
9 eae ee | 
miles no ° cago limits on Route 
THE R. A. COMPANY ory Mitwatee Avanue—Phone 
43rd & Locust Sts. © PHILA., PENNA. est ers Auction in County 
SHerwood 7-1700 — Morris Freedman (Cetcoge).. 3S years experience in the Auto 


motive Business. 
EVergreen 2-0400 — Herbert Cole Al Kellum—Auctioneers—Joe Ostergrant 








THE TUESDAY SALE — 11:30 A.M. 
FORT WAYNE AUTO AUCTION 


—DEALERS ONLY— 
(in the Heart of the Nation) 


Phones: E 
OUR ONLY GUARANTEE: YOU MUST BE SATISFIED 


WEBSTER-MARKER MOTORS, INC. 


324 W. Main St. Ft. Wayne, iad. 





























USED CARS FOR SALE 


Vv. A. Center, Dayton, Ohio. 


ATTENTION DEALERS 
1949 


Make us your headquarters for whole- 
sale buying when in Philadelphia. 
We always have a large supply of 
low mileege cars on hand. 


EVergreen 2-2300—1. E. Spatig 


Philadelphia's 3 
BIG DEALER AUCTIONS 


TUBSDAY THURSDAY 
12 NOON 12 NOON 


GILBERT — ROBINSON 


Automobile Auctioneers 


PLENTY OF CARS AND BUYERS 
WEEKLY PRICES MAILED ON REQUEST 


Tel. Livingstone 8-3000 


1937 CORD SUPER convertible Phaeton. 
Like new. $2,500. H. R. Blackburn, M.D., 





Chevrolets - Fords - Plymouths 


Write - Phone - Stop In 
R. A. R. Inc. 
42nd & Sansem St. Phile. 4, Pa. 








FRIDAY 
8 PM 


Phila, Po. 








AUTO AUCTION 


TIM ANSPACH 


1175 Washington Ave. 
ALBANY, N. Y. 
(For Dealers Only) 
EVERY MONDAY... 12 NOON 
Member of N.U.C.D.A. and N.A.A.P.A. 


TRUCKS FOR SALE 





FOR SALE, Holmes wrecker complete on 


1949 Studebaker chassis. This 
had very little use and is like new. 
4071, c/o Automotive News, 


BUSES FOR SALE 


: 28 Miles From $tcoge Lose _____———SCiBUSES FOR SALE 
Ya Mile East of iiineis State on Route 30| FOR SALE. 1945 Chevrolet bus with Wayne 
29 passenger adult body. Bus is in very 
good condition. Will take $1,800. H. M. 


Feather, Claysburg, Pa. 
PARTS FOR SALE 





unit has 
Box 
Detroit 26. 





FOR SALE. 1 
4-door sedan body—new, 
glass, seats, 
Will = sell 
chassis. Reliable Motors, 
St., Philadelphia 3, Pa., 
LOcust 4-1515. 


Inc., 
Mr. 


DYER INDIANA DUAL ACCELLERATOR foot pedal per- 


mits right or left foot operation of ac- 


cellerator. Fits all make and mode 


cars and most trucks. 
install, 


Mfg. and Distributor, Ness City, 


FOR SALE. Harley-Davidson parts. 
for list. Best offer. Ira C. Shick, Inc., 
Kenton, Ohio. 


BUICK PARTS 


“WORLD'S LARGEST DEALER 
OF GENUINE BUICK PARTS” 
Wholesalers: We are Quantity 
Shippers of All General Motors’ 


Parts. . . . Same Day Service 
On Mail Orders and Inquiries. 


All Shipments on C.O.D. Basis 


ROBERTSON BUICK CO. 


“EDGE OF THE LOOP” 
1000 S. Wabash Avenve 
CHICAGO 5, ILL 








ACCESSORIES WANTED 
AUTO RADIOS WANTED FOR CASH. 


New discontinued models including 1949. a ae ee ee 


Manhattan Auto & Radio Co., 1706 


7th St. NW. W.. Washington 1. D.C. 
TRUCK EQUIPMENT FOR SALE 





For Sale or Lease 


THREE AUTOMOBILE CONVOYS 
Chevrolet Cab Overs 
Whitehead and Kale Trailers 
105 Motors installed. 
brakes, 


New just 


Perfect air tires good. 


In fact this equipment 


Contact 
Telephone 454 
G. L. CLARK 
Hearne, Texas 


is tops. 


Box 513 








PICKUP BODIES 
%-ton, standard type, with wood floor, new, 
in prime, somewhat weather beaten—$45. 
New Chevrolet pickup fenders to fit bodies, 
$10 a pair. Also | used %-ton stake body in 
excellent condition—$50. 
VACHA MOTOR SALES 
13300 Lorain Avenue Cleveland |i, 
Phone Orchard 1-4336 


Ohio 





1948 Pontiac streamliner 
complete with 
trim and body hardware. 
you our body or buy your 
2201 Arch 

Kalmin, 


Ten minutes to 
Retail price $5.95. Order direct 
| or see dealer or jobber. Jobbers, distribu- 

tors and salesmen wanted. R. V. —- 
ans. 


Send 










23 


TRUCK EQUIPMENT FOR SALE 


AUTOMOBILE TRAILER, equipped with 
air brakes, in good condition. Price 
$1,200. Also a K-7 International traetor 
if preferred. Shelton’s Motor Co., Leaks- 
ville, N. Car. Phone 2002-F. 


___SHOP EQUIPMENT FOR SALE 


CLAYTON DYNAMOMETER model C-41, 
Brand new in original crate. Never 
opened, Substantial saving. Also Westing- 
house air compressor, 5 H.P., almost 
new. A. C. Louis, 126 Montgomery Ave., 
Bala-Cynwyd, Pa. 


FOR SALE. Van Norman model 7778S bor- 
ing bar. Complete with vacuum unit. 
Like new, $495. Also Weaver wheel bal- 
ancer—-$75. Tighe Chevrolet Co., 600 N. 
Main St., Porterville, Calif. 


FOR SALE. DeVilbis one car paint spray 
booth complete with filter doors and ex- 
haust system. $1,250 F.O.B. Mercer, Pa., 
N. Willis Garage, Mercer, Pa. Phone 410. 


MISCELLANEOUS 


ENGINE REBUILDING — Crankshaft 
grinding and metalizing. John P. Hughes 
Motor Co., Ine., Commerce §8t., 
Lynchburg, Virginia. 








YOU CAN PAY MORE 
BUT CANNOT MATCH 


The NEW V Type 
MOTO-MATIC 


TOW - GUIDE 


Trade Mark—Patented 





Tows and Guides Motor Cars 


Twin Leaf Chain Couplers 








No Adapters Are Necessary 


Ser = $32.50 Ax ine. 


WRITE TODAY FOR LITERATURE 





FOR SALE 


Fifty-one parts storage and display 





tables in A-1 condition. Sacrifice FACTORY SALES DIVISION 
price $25 each for immediate sale. PILOT DISTRIBUTING CO. 
Lustine-Nicholson BATTLECREEK 9, MICHIGAN 
Chevrolet 


NEW IMPROVED MODEL 
| Aevomate 1951 Cranes 


5710 Baltimore Avenue 
Hyattsville, Maryland 





Complete Controlled tH 554% 
a Guide abies & Brake Hooks 
SHOP EQUIPMENT WANTED "A" 2...+. $100.00 
LATE TYPE BEAR or Bee Line wheel, s DEAL 6... + $295.00 


frame and front-end equipment. 
Nave, Johnson City, Tenn. 


DISTRIBUTOR TESTER. Must be "popular | 
make and fairly new. Give details in first | 


'Protecto Covers $6.95 
letter. Baugher Motor Co., Waguntene | = Made, lots of 6 $5.95 
eee inne Carrying Bag . . $1.00 


WILL TRADE 
idd8 RYAN NAVION AIRPLANE Wii RED ARROW — TOW GUIDE 
1948 RYAN NAVION AIRPLANE. Will FULTON — VELVAC 


take new car on perfect 1948 all metal 
four place Ryan MNavion equipped with WE STOCK PARTS 
bes fs 


complete instruments including ADF 
Tow Bar Sales Company 


(radio compass), retractable tricycle land- 
ing gear, cruises 155 mph, cost new 
—— Exclusive Factory Distributors 
AN 3-8888 Nites: i 4840! 
DE 2-0700 DO 3-8373 


$11,000, One owner, low time, equipped 

and ready to go anywhere. Contact H. A. 
40 SO CLINTON ST., CHICAGO 6, ILL. 
Denver: KE 2323 — Los Angeles: OL 9782 





QUICK-TOW, — 
to-Bumper Tow Ba 





Eudy, Box 1021, Hendersonville, N. C. 
Phone 1961W. 





ANTIQUE CARS FOR SALE 


1913 FORD TOURING. New authentic top, 
New 30 x 3% rears—new 30 x 3 fronts. 
Body excellent shape. Black. Bids over 
$300 will be considered. Oliver Sales Co., 
Ford, Villisca, Towa. 


FRANKLIN —1927. “Body and upholstery in 
good condition. Moke offer. Semelsberger 
Buick Co., Nanty-Glo, Pa. 


1917 CHEVROLET 











WANTED 





**490"" 











touring car in UT RA 
excellent condition. Robert M. Matz, A O LITE TURE 
Cozad, Nebr. Smith's “Marketing of Used Avtomobiles” 
FRANKLIN SEDAN, 1930 model ‘145.’ Write Bex 3879 
One owner. Original condition. Harbor 
341 Devoe Ave., Bronx 60, c/o Automotive News, Detroit 26 


Motor Sales, 
_. we 











INDIANA'S 
OLDEST 


Auction ©: Auction 


HELD IN A BIG HEATED BUILDING IN THE HEART OF DOWNTOWN 


INDIANAPOLIS, INDIANA 
EVERY WEDNESDAY — 12 :, 2! « 
150 to 200 Sr scction tice 85, to IDG, satis sever 


MAKE YOUR RESERVATIONS NOW! 
BRING YOUR CARS EARLY! Call Lincoln 7447 


DEALERS ONLY 
When Buying or Selling . . . Your Wise Choice Is 


CLARKE AUTO AUCTION 


1125 N. MERIDIAN ST. 


























‘New Subscription Order 


Send Automotive News to Address Below 
for One Year $8 [[] or Two Years $14 [[] 
for which check is attached [] or send bill [] 


AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 
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